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THE DEALER’S
CHOICE FOR SELLING
EQUIPMENT... FAST.
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FASTLINE.COM...

* Farmers can find your equipment
with fewer clicks

* Equipment pricing is easier to calculate
* Photos are larger and have more detail
* 400,000 visitor sessions each month

* Choose more categories directly from
the home page

* The largest ag equipment database
in the world with over 90,000 items

FASTLINE IN PRINT...

* 23 editions serving all 50 states & Mexico
* 925,000 nationwide readers

* Audited circulation each year

* Printed and mailed every four weeks

* Equipment, parts, services, and more

* Over 200,000 readers purchase from
ads in Fastline each year

FASTLINE

THE PREMIER RESOURCE FOR SELLING NEW AND USED EQUIPMENT
800.626.6409 . www.fastline.com
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2010 NTPDA OFFICERS

President
Carl Vande Weerd ~ 605-543-5125
Worthington Ag Parts e Sioux Falls, SD

Vice President
Jeff Griggs ~ 515-727-2152
All States Ag Parts, Inc. ® Urbandale, I1A

Secretary
Terri Stevens ~ 800-383-3678
The Tractor Barn, Inc. ® Brookline, MO

Treasurer

Tom Winkleblack ~ 800-626-6046
Schaefer Enterprises ® Wolf Lake, IL

NTPDA DIRECTORS

Steve Chandler ~ 865-397-2495
C & L Tractor Parts, Inc. ® Dandridge, TN

Richard Bomberger ~ 800-341-4028
Hoober, Inc. ® Intercourse, PA

John Burgh ~ 800-369-6213
Burgh Implement ¢ Harmony, PA

Jim Cook ~ 800-769-5823
Cook Tractor Co., Inc. ® Clinton, MO

Trey Russell ~ 800-248-8883
Russells Tractor Parts ® Scottsboro, AL

Doug Swanson ~ 800-255-0337
Abilene Machine, Inc. ® Abilene, KS

Kathie Witte ~ 800-972-7078
Gap Tractor Parts, Inc. ® Cranfills Gap, TX

ASSOCIATE DIRECTORS

Michael James ~ 512-244-3631
James Environmental
Management, Inc. ® Round Rock, TX

Ralph Seymour ~ 800-443-6472
Sparex, Inc. ® Aurora, OH

From tbe President’s Pen .. %/

Greetings from northwest lowa even though
as [ write this I am in a motel in Hastings,
NB! It is the season for farm shows at
Worthington Ag Parts and one of my main
responsibilities is farm show manager. This
allows me to see a lot of different country
and see a lot of different people across this
great country.

Carl Vande Weerd
President

I hope that all of the NTPDA members will
have a good fall season as we are starting
to see the harvest begin in the northern part
of the Corn Belt. Crops seem to be drying down quite rapidly and
will be an early harvest.

As most of you already know our winter trade show and conference
will be in Orlando, FL this winter and we hope to get most of you
down to the sunshine state. Phyllis and Kim will get out early bird
and trade show information soon. We are at a very nice hotel and
in an area where you and your family will really enjoy some great
time together!

I would like to take time to thank all the board members as they
do the different jobs it takes to make the NTPDA what it is today.
We will once again be looking for some new board members to
nominate for the winter meeting. If you know someone or would
like to run for the board please contact Kim at the office or myself
so that we can contact the nominating committee to get your name
in.

Last but not least PLEASE remember to do your patriotic duty and
vote this November. I feel that for the small business owners like
most of you are, this vote is very important to show that we want to
make the choices for our business.

Thanks and I hope to see you at Orlando.

_M

NTPDA
KIM CARROLL, Operations Manager

PHYLLIS COX, Meeting Planner/Event Coordinator
BIELE l IN P.O. Box 1181 » Gainesville, TX 76241

Articles, letters, advertisements and FE}X 9?"0_668_1627
comments are encouraged and should be sent to: email: kim@ntpda.com

The National Tractor Parts Dealer Association makes every reasonable effort to ensure accuracy of information
contained in the Bulletin and to give credit to original authors where applicable. NTPDA and/or its agents are not
responsible for errors or omissions.
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Wow! Fall is almost here...not that you could tell it in
Texas. We are still having temperatures over 100...but looks
like it might cool down to the high 80’s next week...what
a relief. I’'m the one that hates cold weather but even I'm
looking forward to some nice fall weather. And...by the time
it gets too cold here for me it will be time to head to sunny
Florida - Orlando to be exact. If you haven’t had a chance to
check out the hotel on line please take a few minutes to do so.
It’s the Doubletree Resort at www.doubletreeorlandoidrive.
com. It’s a beautiful property and the folks there couldn’t be
nicer or more accommodating. I think you’re in for a great
week of learning, networking, fun, friends and maybe even
some sun!!!

Because we will be in Florida I’ve been asked to plan a
golf tournament. Jeff Griggs has offered to help me with this
since I don’t know anything about golf. I don’t even know
how many innings you have to play! So...at this writing we
are planning to all meet in the lobby of the Doubletree on
Wednesday, January 19th at 9 a.m. Then, on Wednesday
evening we’ll kick off our week with our Early Arrival
Party. Thursday we’ll have a morning of speakers and then
we are giving you the afternoon “on your own”. There are
a number of activities in the area - Sea World, Universal

Studio and of course lots of
shopping. Meet back at the
hotel Thursday evening for
our annual “Welcome”
reception and keynote
address. The trade show will officially open
Friday morning. This year we are going to give displayers
the opportunity to present a short presentation to all of you
on a new product that they are introducing. We think this
will make the whole week more educational to all of you.
We want you to feel like you get your money’s worth when
you attend an NTPDA conference and trade show. Then
Saturday night we’ll end our week with dinner and dancing!
We are excited to have Hudson & Saleeby back with us in
Orlando! We always have a great time with them!

So...please mark your calendars for January 19-23,
2011! You won’t want to miss a minute of conference and
trade show time - and the opportunity to network with your
fellow NTPDA members.

Can’t wait to see all of you!

Phwllis

2% NTPDA Notes )

NEW & USED PARTS
TRACTORS
CRAWLERS

recovering from knee surgery.

Our sympathies are extended to the families of Betty Lang - wife
of T Lang (Eagle Tractor Parts) and to the family of Ray Walker
(Ray’s Used Equipment, Inc.) We also wish a speedy recovery
to Ray’s wife Mary. Also to Evan James who is recovering from
his motorcycle accident this summer. Also to Mike James who is

LOADERS
BACKHOES
CONSTRUCTION EQUIPMENT

JCB * CASE * FORD
JOHN DEERE

CONROE

Congratulations to Terri & Russ Stevens. They recently won an all
expenses paid trip to Japan courtesy of Mahindra Tractors. They
will be touring their Mitsubishi plant along with lots of sight seeing,
good food and great company!! They leave October 3rd and we’ll
get a report for our next Bulletin! Can’t wait to hear about it!

TRACTOR, INC.

2010 E. DAVIS, HWY. 105
CONROE, TX 77301
936-756-4464
FAX 936-756-4498




ALL STATES AG PARTS

7 GIANT SALVAGE
YARDS TO SERVE YOU!

* One-year warranty on all parts
 Used, new and rebuilt parts
« Parts for all makes & models

Downing, W1 Black Creek, WI  Ft. Atkinson, IA - __galéSD Brldgeport NE Hendrlcks MN Slkeston MO
877-530-1010 877-530-2010 877-530-3010 877-530-4010 877-530-5010 877-530-6620 877-530-7720

ey 877-530-4430 ‘s

www.TractorPartsASAP.com

ZIMMERMAN OLIVER-CLETRAC

1450 Diamond Station Road
Ephrata, PA 17522 Wﬂd
oLiveR [

(717) 738-2573
Fax (717) 733-3529

Cletrac
' v Partin_g out most makes and models of
NEW & USED OLIVER AND CLETRAC Combines, Swathers and Balers.

www.olivercletrac.com & Sw_atl_u?r D!smantlers.
v Specializing in Late Model JD, Case-IH,

A AGCO and New Holland Combines.
1,040 . & 020 & 0X0 & GX0 & i

ALSO STOCK
* cﬂnlral F“El * Engines - Hydros - Headers - Reels - Pickups
»< Injection Service Co * New, Used & Rebuilt Parts Available
A
Diesel injection pumps, W “Our Parts Warranty is BETTER than New”
* nozzles and turbos for older tractors * — We Ship Worldwide —
-"'? Sales & Service / Repair & Exchange Toll Free: 1-800-667-4515

Email: info@combineworld.com

2403 Murray Rd » Estherville IA 51334 « USA
* 712.362.4200 « www.centralfuel.com www.combineworld.com

N
* @ = L% Hwy #16 East & Kary Road
o Xk ok

25 Miles East of Saskatoon, SK, Canada




1-800-248-8883

RUSSELLS TRACTOR PARTS
3710 E. Willow St. ¢ Scottsboro, AL 35768

“Let us find that part for you!”
All used & new parts for Industrial & Ag. Equipment

Warehouser & Distributor
of Traeger Wood Pellet Grills

www.b-b-gshop.com

* SEATS FOR EVEHYTHING YOU SITON *
* CAB INTERIORS * CUSTOM MANUFACTURING *
*QUALITY RESTORATION*

WE CAN TRANSFORM

- < THIS to THAT >»
An economical

& environmentally

friendly alternative

MasterCard, Ship By
DISCOVER or
VISA accepted

USED REPAIR PARTS

Wheel Loaders, Crawlers,
Track Excavators,
Loader Backhoes, Skidders,
Skid-Steer Loaders,
Engines and Transmissions

“Rely on our Experience - Est. 1967

% |
@ Schaefer

nterprises
800-626-6046 ~ 618-833-5498

www.sewlparts.com - parts@sewlparts.com

Hwy 3, PO Box 136 _
—

Wolf Lake, IL 62998

FARM TRACTOR PARTS

USED « RECONDITIONED « NEW

Largest Computerized Inventory
In The East

814 South College Street
Myerstown, PA 17067 @

800-451-5240

— CHECK OUT OUR WEBSITE —
www.wengers.com

E-mail: tractorparts@wengers.com

— AMERICAN
e == ==




neews iy JOUARD ENTERPRISES

stands apart from

the competition. BLA'ITI]NUJM bERF@EWM@E

See how we can be

ADVANTAGE "ous to SkeriEs™ CHECK OUT OUR NEW BRAND
your company!

Pugg i Exclusively for these John
: ii Deere® agricultural and

industrial applications:

I

enterprises

: howa

4-270 early & late
6-404 early, mid & late
6-404T early & late
6-‘466T' early & late

O3
ADUVAIMNTAGE

ENGINE PARTS

Howards gives you the adh

| /antage over your
competition when it comes to your agricultural,
construction, industrial, and heavy-duty truck parts needs.

BOWERUPI

i

=S5 T ca H{OWARDS JRACTOR & (OMBINE
§___I_ﬂmmne to complete the job! 866-342-2545

Howards has a wide variety of engine parts, engine kits,
clutches, tractor and combine parts, and all related parts

or your needs. We carry parts for all major
manufacturers and the best suppliers in the indu

strg— e,

aII today and fmﬂ out w -ad‘ter 30 yenrs in t ess,
e Latinum P ErRFoRMANCE
il our cugto@rs re{y on us - for knowledge servi 9Iity'

poOILER INDIANA JOWA A 'E‘ANADA
8005342-2545 800-342-2545 | 877-857-0962

Use our online catalog and ordering at www.howa rdenterprises.com




TECHNORATI TAG AIN'T A JAPANESE KIDS GAME

By Michael P. Libbie

Social Media Networking, it’s all over the news, in fact...it is the news and it’s a
marketing game changer. Michael P. Libbie returns to the NTPDA Annual Meet-
ing to share insights about how and why business should engage social media to
drive relationships and sales. During the presentation you’ll learn:

How to sell global on a local budget;
How to be findable;

What’s missing in the world of print media;

Who’s talking about you or your brand...and how to know;

How to increase sales by building relationships;

Why measuring Social Media ROI may be a mistake.

Michael P. Libbie & Kunta

Those topics and more in a fast paced, fun presentation where you’ll have plenty of time to ask questions and do
some “hands on” training on Twitter, Facebook and Business Blogging. We may even do a little LinkedIn and, yes...

he will tell you what a Technorati Tag...is.

Michael P. Libbie is the principal of Insight Advertising, Marketing and Communications a full service advertising
agency that specializes in consumer trends and methods that match the sales message to the right consumer. A long
time member of NTPDA it'’s great to welcome Michael back to our event.

RELIABLE "BRAND-USED" PARTS

Used & Rebuilt Repair Parts
For All Brands

CASE Hil

AGRICULTURE

IKuholq,

Hoober...Your Used Parts
SPECIALISTS

We have a great selection of quality
“brand-used” parts.
Contact us for any new or used part and
our experienced parts specialists will do
everything they can to find it for you!

|1
V.

HOOBER, INC.
Bl Red Since 1941

visit us at www.hoober.com

Hoppy Hdallowgiving
From
Phyllis
&
Kim

Ask for John or Charlie Burgh
Most All Size Tires, Wheels, Rims Over 1000 Tractors for Parts

0\2&.1 ﬁ
70
Y. BUrgh implement Store

Tractor & Farm Equipment Salvage Yard
HOURS: MONDAY - FRIDAY 8 A.M. - 3:30 PM.
SATURDAY TILL NOON
1-800-369-6213
www.burghtractorparts.com

657 Perry Highway
Harmony, PA 16037
Email: junkman@zbzoom.net

Phone: 724/452-6880
Mobile: 412/302-4846
Fax: 724/452-7663
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NATIONAL TRACTOR PARTS DEALER ASSOCIATION
27th ANNUAL CONFERENCE & TRADE SHOW

Doubletree Resort Orlando — Orlando, FL

Program At A Glance*

Wednesday, January 19, 2011

9:00 a.m. All golfers meet in Hotel Lobby/
Depart for Mystic Dunes Golf Club

3:00 p.m. - 6:00 p.m. Early registration/Great Lakes Pre-
Function Area (Same building as
Spa and Fitness Center)

6:00 p.m. “Early Arrival Party”/Great Lakes Pre-
Function and Okeechobee Patio

Thursday, January 20, 2011

7:00 a.m. Displayers set up. Must be
completed by 4:00 p.m. — Great
Lakes Ballroom

9:00 a.m. — 12:00 Noon Registration — Great Lakes Pre-
Function Area

8:30 a.m. Continental Breakfast/Great Lakes
Pre-Function Area

MORNING SESSION (Afternoon is on your own)
Okeechobee | & II
9:00 a.m.-10:15 a.m. Ed McMillan — “Identity Theft
Protection”

10:15a.m. —10:30 a.m. Break

10:30 a.m. — 11:45 a.m. Michael Libbie — “Technorati Tag
Ain’t Japanese Kids Game”

Noon Lunch — Great Lakes Pre-Function
Area
5:30 p.m. “Welcome to Orlando” Reception/

Sneak Preview of Trade Show

— Keynote Speaker/Ed McMillan —
“Fraud and Embezzlement: How It
Happens and How To Prevent It” —
Okeechobee | & I

Friday, January 21, 2011

10:00 a.m.

9:30 a.m. — 5:00 p.m.

11:00 a.m. — 12:00 Noon

12:00 Noon

4:30 p.m. —5:00 p.m.

5:00 p.m.

6:00 p.m.

Saturday, January 22, 2011

Trade Show Opens

Registration — Registration Booth/
Great Lakes Pre-Function Area

General Session/Election of
Officers — Okeechobee | & Il -
All Members Please Attend
Lunch/Trade Show Area
Displayers Meeting — Trade Shoe
Area — Board Members Please
Attend

Trade Show Closes

Reception/Bangli Lounge — Main
Building

7:30 a.m.
9:00 a.m.
12:00 Noon
2:00 p.m.

6:30 p.m.

Board Meeting/Okeechobee |
Trade Show Opens

Lunch/Trade Show Area

Close Exhibit Area

Dinner & Dancing — Indian/Pacific

Ballroom — Entertainment by
Hudson & Saleeby

Sunday, January 23, 2011

All Day Departures

*Tentative schedule, subject to change.



Plastics
UNLIMITED, INnc.

il

idi - ials: JD KICK PANELS JD CAB TOP
Fro_\;_ﬁér:g]g::loiﬁ)ﬁsg Of plaStI ¢ mate rlals ) (available in black or brown)
« Castable Urethanes Plastics Unlimited, Inc. is dedicated to
* 5-Axis CNC Routing providing our customers the best value in
: E:t?:?cra]ation quality replacement parts.
« Prototyping Plastics Unlimited. |
. . . astics unlimited, Inc.
MCMOTPOJS'tteCM?t!d'ng 303 1st Street NW (563) 689-4752
. ater-Jet Lutting _ Preston, IA 52069 (563) 689-4757 fax
» Molded Fiberglass Insulation www.plasticsunlimited.net ~ email:
www.fabri-glass.com sales@plasticsunlimited.net
4-POST
HEADLINER

Fabri-Glass
COMPOSITES

JD CANOPY TOP

www.SteinerTractor.com

OEM quality gauges

FUEL
[}

WATER

Fits the following IH models w/ Fits: 544, 656, 706, 756, 806, 826, 856, Fits: 766, 966, 1066, 1466, 1468,
hydro transmission: 544, 656, 666, 1026, 1206, 1256, 1456, 4166, & 4186 1566, 1568, 4366, 4386, 4568,

826, 966, 1026, 1066, Hydro 70, Replaces: 382733R93, 396380R91, 4586 & Hydro 100 (All diesel)
Hydro 86 & Hydro 100 (gas & diesel) | 397939R92 & 1546480C1 Replaces: 534057R2 & 1546481C1
Replaces: 398957R1, 402033R1, IHS795 - Cluster Gauge Assy. IHS797 - Cluster Gauge Assy.
534055R1 & 65324C1 (Fuel & Temperature) - $102.60 ea (Oil & Temperature) - $102.60 ea

ITHS909 - Tachometer - $168.00 ea

(800) 234-3280 Phone * (800) 854-1373 Fax ® Prices do NOT include shipping & handling / Prices subject to change without notice.
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Hudson & Saleeby

It's been a long time
but they're back!
Join us on Saturday
night for dinner and
dancing and the
sounds of
Hudson & Saleeby!

B I o G We recently began blogging about our board members, wanting to take
the opportunity to introduce them to you and let you know what their

positions are in their respective companies, why they became board

\ b d
l members and what they see in the future for NTPDA and its members.
- )\ After blogging about a few of our board members we received this com-
'. _l_ ment from Jackie Dantzler:

“Phyllis, I just wanted to say that I agree. Everyone at your office, everyone that works as board members, and
many of the NTPDA members are the BEST! And if I could take just a moment to say....Many of you know
that we closed ALL AMERICAN CRANKSHAFT CO. at the end of April this year. After 30 plus years it was
just time to do something different. Some of you know that my boss and husband, Lewis Dantzler, suffered a
brain injury and back injury in a fall at work. He is doing as well as can be expected, perhaps as good as he
will get. But he and I both wanted to thank all the members for their business and support over the years....
and to say we will miss you all. If you would send this around I would appreciate it. NTPDA members are for
the most part SALT OF THE EARTH GREAT PEOPLE. We wish you continued success!” —Jackie and Lewis
Dantzler, former owners of All American Crankshaft Co. out of Alexandria, LA.

We will continue to blog about our board members for the remaining year. In addition, if you have a topic you’d like
to blog about please feel free to get in contact with the NTPDA office or email Kim or myself! Or if you have a topic
you'd like me to blog about just let me know that as well! Thank you for your continued support of this great Associa-
tion!

11




INJECTORS

PUMPS ki 1URBOS

Offering LITY SINCE 1973, Area Diesel Service, Inc.
wants to be YOUR Diesel Expert.

30-DAY SATISFACTION-GUARANTEEING,
HORSEPOWER-INCREASING, FUEL-SAVING
MODULES FOR LIGHT/MEDIUM DUTY TRUCKS
& AGRICULTURAL EQUIPMENT

CAT LIIALT_EN{JER_ D‘EUTZ FAIIIL FENDT- ".AIIJG
JCB, JOIHN DEERE. MASSEY-FERGUSON, MCCORMICK.
NEW HOLLAND. VALTRA, & VERSATILE

: . D adud
Lameind e
i

=

MODULFS AVATLABLE FOR: 02-09 C7/C9 CAT
04-09 COMMON RAIL 5.9/6.7/83 CUMMINS
1-09 DT466/DT530/-DT570VT365 NAVISTAR

Locking for more informalion? Ready fo lry this product? Interesfed in becoming a dealer? Contact us.

%Area Diesel Service, Inc.
TX

IL: 1-800-637-2658 1A: 1-800-237-4692
Rep: 1-254-592-4694 www.areadiesel.com
Proud Member of the National Tractor Parts Dealer Association. I\ T PID
12
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Carroll

id you know that lowa-

Nebraska Equipment
Dealers Association (I-NEDA)
offers NTPDA members qual-
ity business forms and sup-
plies at special low member
prices?

I-NEDA partnered with
NTPDA in 2002 and has a long history of serving
dealers. The organization’s roots date back to 1893.
In 1980, Iowa and Nebraska dealers joined forces and
the Towa-Nebraska Farm Equipment Association was
created. The current name (Iowa-Nebraska Equipment
Dealers Association) was adopted in 1995 to better
communicate to the public that [-NEDA represents not
only agricultural equipment dealers, but also outdoor
power and industrial equipment dealers. Today, [-lNEDA
is considered one of the strongest in the industry.

So, what business forms and supplies can [-NEDA
offer you? They provide a variety of products that
can help you in your business operations. Some of the
items they provide are: Business Forms such as time
cards, repair orders, sales tickets, purchase orders and
W-2 forms; Equipment Tags such as arotags, plastic
equipment tags, and wrap tags; Decals & Vinyl Lettering;
Printer Supplies such as laser toner and ink cartridges;
Imprinted Supplies such as checks, statements, letterhead
and envelopes. . .plus more. Call Sandi Cory with
I-NEDA at 800-622-0016 for a list of products and pricing
information. By taking advantage of this member benefit
you will be generating some revenue for NTPDA as well
as receive a valuable service that will benefit you and your
company!

Remember this is YOUR Association. Please feel free
to contact us with questions, suggestions, or comments to
assist us in making this an association that benefits you
now and for years to come!

HERSCHEL. The Leader In Aftermarket Agricultural Replacement Parts

CUTTING PARTS TILLAGE PARTS TRACTOR PARTS FOR et
Abralloy® Hardfacing Disc Mower Blades Allis Chalmers :
Chisel & Subsoiler Points Flail Blades Case
Disc & Coulter Blades Guards Case-International
Danish Sweeps Hold Down Clips David Brown
Fertilizer Knives Rake Teeth Farmall
Furrowers Rak I Ferguson
Gauge Wheels e Whee Ford
Grain Drill Discs Reel Tines John Deere
Landsides & Moldboards Rotary Cutter Blades Massey Ferguson
Plow Shares Section Bolls & Rivets Massey Harris
S-Tines Sickles erm%olis-uulina
Terminator Sweeps Super 7@ Sections iver
Wheatland Sweeps Tiger Jaw® Kits White

WHY BUY ANYWHERE ELSE? Buy direct from the manufacturer!

HERSCHEL is a leading manufacturer and distributor of cutting and tillage parts.
We also have over 20,000 new and rebuilt aftermarket tractor paris.

HERSCHEL

1301 N, 14th Street « Indianola, 1A 50125
www.herschelparts.com
Phone: 800-247-2167 » Fax: 800-524-7481

2010 ALAMO GROUP INC. » HERSCHEL Is registered trademark of ALAMO GROUP INC.




BOARD MEETING

Our summer board meeting was held in Kansas City in
July. This seems to be a great central location for everyone
and we have decided to meet there again next year. With
the budget cuts this was a very economical and convenient
place to meet. We have a great board of directors and
are looking for more of you to run next year. If you are
interested get in touch with our President, Carl Vande
Weerd, or Kim in the NTPDA office.

Thanks for your continued support of YOUR
Association.

14




Phone: ?an-?sa 2303, et PO.Box 41
Fax: ?BEI ?54 23338 e ~=Irma, Alberta.

TDIE Free ,1 388 -32i _E?{‘J ~Canada TDB:'QHD
WWW ngHI’tS CC!I"I'I - o

We buy late'modelitrac tm and c DmtJmP units for salvage

SALVAGING OVER 2600 LATE MODEL TRACTOR AND COMBINES

> FULLY COMPUTERIZED INVENTORY USING FACTORY OEM #'S «
» ONE OF THE LARGEST AND MOST ORGANIZED YARDS IN NORTH AMERICA «
» WE SHIP WORLDWIDE <

i d h--'

i

QUALITY NEW heanits

15



SPECIALIZING IN
REPLACEMENT
PARTS FOR

FORKLIFT

CATERPILLAR"
ISUZU"
MAZDA’
MITSUBISHI®
NISSAN®
PERKINS®
TOYOTA"
WAUKESHA'

TRACTOR

ALLIS CHALMERS®
CASE"

FORD"

IHC"

MASSEY FERGUSON"

INDUSTRIAL &
L-""

BOBCAT"
ISUZU"
KUBOTA’
YANMAR®

TRAC-PRO

YOUR ENGINE PARTS SOURCE:
- INDUSTRIAL

- MARINE

- TRACTOR

- COMBINE

WE ARE PROUD MEMBERS OF:

- SJE\TES@TRACFRO COM
WWW.TRACPRO.COM




TractorHouse:cn

(800) 307-5199

List Your Dismantled/Salvage I I

Farm Equipment & Parts! & Pa rts

Ask about our Parts Inventory program, Microsoft CRM, Microsoft
and custom Web site all included with your advertising!

R —

“ABICENE® el
Ruiid] H Catering to your engine

S TACHINE®

"‘"ﬁl Combsin Farts - M‘T

AMR131740 Mew Final Drive Pinion
For CasalH® - B100, 8200, 8300, 8400,
900-1100/1150 Axles

Sugg. Retail: $238.00

AMR121282 New Final Drive Pinion

For CaselH®- 7210, 7410, 7420, 7510, 7520,
7610, TT10, 7720, 710, 7820, 7920, 8100,
8110, 8120, 8200, 8210, 8220, 8300, 8310,
§320, 8400, 8410, 8420, 8520,
900-11001150 Axles

Sugg. Retail: $238.00

AM1533042C2 New Spindle, Left Hand

AM1533043C2 New Spindle, Right Hand
For CaselH® Tractor - 5120, 5130, 5140, 5220, 5230,
5240, 5250, Al Maxwm Models

Sugg. Retail: $950.00

- Replacement parts for:

AM1533018C1 Mew Steering Arm, Right Hand
For Case [H® Tractor - 5120, 5130, 5140, 5220, 5230,
5240, 5250, All Maxxum Models

Sugg. Retail: $540.00

John Deere®,
Cummins® g &c),
Caterpillar® (3osa / 56) &
Perkins® Engines

=Sk

- www.AbileneMa E.hiner.mm
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ag parts Australia

www.worthingtonagparts.com www.neils.com.au

EXCLUSIVE DISTRIBUTOR

CUTTING EDGE
CROP CUTTING TECHNOLOGY
We are excited to partner with
Schumacher to provide the best
o o crop cutting products in the
SCHU M A R L i d b industry. Schumacher has been
a leader in crop cutting
technology since 1969.

1-888-845-8456

WWW. WORTHINGTONAGPARTS.COM

18



EYNOTE :
PEAKER Ed McMillan

Ed McMillan is an expert on fraud prevention, and his seminars on employee
theft have had Ed in demand as a presenter for over ten years.

Ed,aCPA,istheauthorofthebest-sellingbook, FRAUD AND EMBEZZLEMENT:
HOW IT HAPPENS AND HOW YOU CAN PREVENT IT! Ed will seize the
room and grab the audience. His experiences and stories blend anticipation
with drama and are spiced with just the right amount of levity to make the
experience memorable for everyone. Ed is recognized as a national authority
on the subject, and his gift for entertaining, informing and motivating the
audience to take action is amazing.

We are excited to have Ed join us for two sessions. On Thursday morning he will present
“|dentity Theft Protection,” and on Thursday evening at our “Welcome to Orlando” reception and
sneak preview of the trade show he will present “Fraud and Embezzlement: How It Happens and
How To Prevent It.” You won’t want to miss either of these two dynamic presentations.

y PLAY GOLF IN FLORIDA!

I

/ fﬁ:lﬁ;}'-: ﬁf{ﬁfﬂ

Mystic Dunes Golf Club
Wednesday, January 19th
Depart Hotel 9:00 a.m.
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Tips to Manage Your Card
Payment Processing Costs

ells Fargo Merchant Services is dedicated to assisting your

business reach greater financial success and is pleased to

share with you valuable tips to help manage your costs of
accepting card payments. This guide provides you with an overview
of what constitutes merchant pricing. It also lists some of the most
common reasons that non-qualified and therefore more expensive
transactions occur, and suggests steps you can take to try and avoid
them. We're confident you'll find ideas that can help your business
reduce costs and continue to succeed financially.

Understanding Merchant Pricing

To process card payments,
acquiring banks such as
Wells Farge Merchant Services
charge businesses a “discount
rate” The greater part of the
discount rate is made up of
fees called the “Interchange”
and “Assessments. They are
charged by issuing banks (the
card companies that issue
payment cards to your
customers) and the card
associations, such as Visa®,
MasterCard® and Discover®
Network but they are paid on
your behalf by Wells Fargo
Merchant Services. These fees
help facilitate the exchange of information and funds between your
bank and your customer’s bank. Today's electronic payments
systemn enables businesses to make more sales to a wider customer
base with great speed and high security. These fees are therefore a
necessary expense to offer the convenience of accepting card
payments from your customers.

.

Visa, MasterCard and Discover Network will quote and charge the
lowest rate or “Interchange” for a card transaction assuming that
a number of requirements are met. You can control many of
the requirements such as your payment processing account
configuration and the steps you take to complete each
transaction. If one or more of these requirements is not met, the
transaction will be categorized at a different, more expensive,
Interchange level. This is often referred to as a “non-qualified
transaction” or a “downgrade’
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Topics:

> Understanding
Merchant Pricing

= Seven Easy Ways
To Manage Your
Card Payment
Processing Costs

Seven Easy Ways To Manage Your
Card Payment Processing Costs

Why?

Using a keypad to enter card information rather than swiping the
card through a card reader is a common reason for non-qualified
transactions. Hand-keyed information has a higher risk of error
and/or fraud because only the card number and expiration date are
needed for a transaction. When a card is swiped through a card
reader, it captures the full track data on the magnetic stripe of the
card. Hand-keying transactions is also less convenient, more time
consurming for your employees, and has a higher overall decline rate.

What You Can Do

* Obtain a card reader or replace malfunctioning equipment.

* Make sure your readers are cleaned regularly so they capture all
magnetic stripe information. Consult with Wells Fargo Merchant
Services equipment experts or your equipment provider.

* Train sales personnel to avoid unnecessary keypad transactions.

Why?

As consumer debit card usage continues to expand, the
opportunity to lower your Interchange expenses by accepting PIN
debit cards is growing. Generally speaking, the Interchange rate for
a credit card transaction is usually higher than the rate for a debit
card transaction. By enabling your customers to enter their PINs
when paying with debit cards, you can lower your interchange
costs on these transactions.

What You Can Do
+ Consider processing PIN debit card transactions where a card is
physically present.
* Make sure your terminal is properly set up to accept PIN debit
cards and has a PIN pad. Consult with Wells Fargo Merchant
Services equipment experts or your equipment provider.



Why?
Card Not Present (CMP) transactions, such as those on the Internet
or in mail orders carry higher interchange rates because of their
inherent risk of fraud. To qualify for the best interchange rates, you
may be required to settle card transactions for the exact amount
which was authorized, which sometimes does not occur as a result
of partial shipments for instance. You may also need to include
certain information when processing these transactions, such as
the order number, your business phone number and a CNP
Indicator. Providing CNP Indicator information with your
transaction will correctly identify a CNP transaction. If this
information is not provided, a CNP transaction will be processed
incorrectly as a Card Present (CP) transaction and result in a higher
Interchange rate.

What You Can Do

= Ensure that your business phone number and the order
number are part of the identifying information passed on to us
for processing.

+ Reverse amounts authorized for item(s) not shipped that are
paid for with aVisa card, settle only for the amount shipped and
request a new and separate authorization for the remaining
items to be shipped.

+ Make sure that the CNP Indicator field for your account is
turned on by Wells Fargo Merchant Services.

= Be aware of the costs of telephone authorization

Why?

AVS uses the billing information associated with a card to verify the
cardholder’s address. It is particularly important in Card Not
Present (CNP) environments. It is also sometimes used in card
present environments, such as in a retail store or in a restaurant,
when certain transactions need to be keyed by hand, Businesses in
these situations who don't use AVS—oar who use it incorrectly—
can be subject to higher Interchange rates.

What You Can Do

« Confirm that your website check-out procedure requires
shoppers to input their complete billing address.

« If your business accepts orders by phone, be sure that phone
order personnel request the billing address and billing zip code
of phone shoppers.

* If and when card numbers need to be hand-keyed by your staff,
make sure your point of sale terminal prompts your employees
to verify the zip code associated with the billing address for the
card being used.

Why?

Many businesses are unaware that they have to settle transactions
within a specific amount of time after authorization to avoid higher
Interchange rates. These costs typically increase as time passes and
some businesses often wait too late to send transactions out for
settlement, which results in higher Interchange rates.

What You Can Do
+ Because settlement periods can vary, make it a habit and a
standard operating procedure to batch and send transactions
as soon as possible after authorization. In fact, Wells Fargo
Merchant Services recommends daily settlement of all
transactions conducted.
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= Periodically verify that the phone/data lines on your terminals
work correctly. For some point of sale equipment,
malfunctioning data lines can result in settlements being held
up beyond the expected settlement window.

+ Consult with Wells Fargo Merchant Services to understand the
cutoffs for the most inexpensive settlement periods for your
various types of transactions.

Why?

In general, any variation between authorization and settlement
amounts causes a downgrade. However certain industries, such as
restaurants, bars, health and beauty spas, beauty and barber shops,
taxicabs and limousines are allowed some authorization/settlement
leeway due to the nature of their payment structures which often
include tips. Businesses which are not set up with a suitable
Merchant Category Code may be charged higher interchange rates
if their settlerment amount (for instance after a tip is added) varies
from the authorization amount (for instance before the tip is
applied).

What You Can Do
« Consult with Wells Fargo Merchant Services to confirm that
your industry classification exempts you from mismatch
downgrade, and ask your representative to ensure that your
account is properly coded to allow for this exemption.

Why?

Visa, MasterCard and Discover Network business, commercial, and
purchasing cards are used just like personal credit and debit cards.
However, these cards carry higher Interchange rates because they
offer companies high value (and costly) features such as enhanced
reporting, consolidated billing for multiple cards, and statement
enhancements. Businesses can qualify for a lower commercial rate
by collecting the more in-depth level Il and level Il data with each
commercial card transaction,

What You Can Do

« Consult with Wells Fargo Merchant Services to determine if
your commercial business volume warrants an investment in a
different payment processing solution,

* Be ready to handle any unexpected surge in commercial card
transactions. For example, the vast majority of a chain
restaurant’s business may be retail. But opening a new outlet in
a business park could spark a sudden upswing in higher
Interchange costs. By working with Wells Fargo Merchant
Services, you have the peace of mind of knowing that we can
help you accept these card types with the lowest possible
impact to your interchange costs.



NTPD

— ASSOCIATION —

27th Annual Conference & Trade Show
January 19 — 23, 2011
Doubletree Resort — Orlando, FL

REGISTRATION FORM

“Early Bird” Registration (until October 29) - $200 per person for NTPDA Members
Regular Registration — (after October 29) - $350 per person for NTPDA Members
Registration includes: receptions, lunches, training seminars, refreshments,
trade show, Friday breakfast voucher and dinner banquet on Saturday night.

Company Contact Person

Mailing Address

City State Zip

Please type or print a complete list of people attending. Be sure to show the names as you want them to appear
on the nametags.

1. 6.
2 7

3 8.
4. 9
5. 10.

**Travel arrangements and all room charges are to be handled by the individual.**

RETURN THIS FORM ALONG WITH YOUR TALLY SHEET AND, IF APPLICABLE, YOUR DISPLAY APPLICATION.

PROVIDE PAYMENT INFORMATION ON THE TALLY SHEET.

OFFICE: (877) 668-0900 « FAX: (940) 668-1627 ¢ P.O. BOX 1181 e GAINESVILLE, TEXAS 76241
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NTPD

— ASSOCIATION —

27th Annual Conference & Trade Show
January 19 — 23, 2011
Doubletree Resort — International Dr.
Orlando, FL

8 x 10 DISPLAY SPACE
$400 per space

Each display space is professionally draped and lined out and
includes a table, 2 chairs, wastebasket, and 1D sign.

The cost of electricity and/or Internet connection is an

additional cost to be ordered directly from exhibit service.

Display Application
& Liability Form

“Early Bird” Offer (until October 29) — Receive 1 (one) free Registration for each
8 x 10 booth space you purchase.

Company Contact Person

Mailing Address

City State Zip

Number of 8 x 10 Display spaces needed @ $400 each=5S

| DO/DO NOT (please circle one) need electricity in my booth. 1 DO/DO NOT (please circle one) need internet.

Internet and/or Electricity order form will be e-mailed to you. IR uEHELL [T

NOTE: Associate Members who are planning to attend the conference and trade show must have at least 1 display booth.
NO COMBUSTIBLE LIQUIDS!

Set up will start at 7 a.m. on Thursday, January 20. You must be finished setting up no later than

4 p.m. on Thursday. Reception/Sneak Preview of Trade Show and Exhibit Area is Thursday at

5:30 p.m. The trade show opens at 10 a.m. on Friday, January 21. Tear down will begin at 2 p.m. on

Saturday, January 22.

PLEASE SIGN AND RETURN TO NTPDA

l, , fully understand that exhibitor assumes responsibility for all losses,
damages, and claims for displays and equipment, and shall indemnify the hotel, convention center,
agents, and the NTPDA for any losses, damages and claims.

NOTE: Authorized personnel must sign!

RETURN THIS FORM ALONG WITH YOUR TALLY SHEET AND REGISTRATION FORM TO THE NTPDA
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ONE DAY PASS*
TO NTPDA ANNUAL CONFERENCE & TRADE SHOW
FRIDAY, JANUARY 21
OR
SATURDAY, JANUARY 22
COST - $100
WILL INCLUDKEK:
TRADE SHOW

LUNCH
EVENING FESTIVITIES

REGISTER NOW

Name(s):

LV, T S VS B e |

Company

Mailing Address

City State Zip

*One Day Pass available to Regular Members, Affiliate Members associated with a Regular Member, or
Associate Members having representative(s) from their company who will only attend for one day.

(NOTE: All Associate Members must have one 8 x 10 booth with representation during show hours.)
Please send in Tally Sheet with this One Day Pass Registration Form.

DEADLINE: JANUARY 7, 2011

Mail to: P.O. Box 1181, Gainesville, TX 76241 OR
Fax: 940-668-1627

TTTTTTTTTTTTTTTTTTTTT
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NTPD

— ASSOCIATION —

271 Annual Conference & Trade Show

Orlando, FL
Tally Sheet
_ Registration(s) @ $200 (until October 29) or $350 (after October 29) = $
Free Registration(s) with purchase of each 10 x 10 display booth (until October 29)
__ Display Booth(s) @ $400 per booth= $
__ Golfat Mystic Dunes @ $80 per person (includes golf club rental) $

(Wednesday, January 19: meet in Hotel lobby at 9 a.m.)
Dress Code: Collared Shirts & No Denim
Club Rental Needed? No OR Yes (right or left) handed

circle one

TOTAL DUE TO NTPDA $
*No refunds after December 28, 2010.

Please indicate the number of persons attending:

Wednesday, January 19
Golf (see above)

Will attend the “Early Arrival” Party at Doubletree Resort/Great Lakes Pre~Function &

Okeechobee Patio

Thursday, January 20
Will attend morning trainings
Will attend lunch (box lunch)
Will attend “Welcome to Orlando” Reception/Sneak Preview of Trade Show/
Keynote Speaker — Ed McMillan

Friday, January 21

Will attend lunch in trade show area
Will attend reception/Bangli Lounge — Main Building

Saturday, January 22
Will attend lunch in trade show area
Will attend Dinner & Dancing/Indian/Pacific Ballroom — Mail Building

COMPANY NAME:
PAYMENT OPTIONS
O Check # OR O Credit Card — MasterCard, Visa, Discover and American Express accepted
Make payable to NTPDA Number: Exp. Date

Name on credit card:

Return to NTPDA
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DOUBLETREF
RESORT

ORLANDO » INTERNATIONAL DRIVE

10100 International Dr.
Otlando, F1. 32821
(407) 352-1100

National Tractor Parts Dealer Association
27" Annual Conference & Trade Show
January 19 - 23, 2011

ROOM RATE

Room Rate: $105 for single/double/triple/quad occupancy. The room rate is subject to applicable state
and local taxes in effect at the time of check-in. Check-in time is 3:00 p.m. Check-out time is

11:00 a.m. Special consideration for late check-out should be requested at the front desk on the day of
departure. The special NTPDA negotiated room rate also includes complimentary wireless internet in
guestrooms and complimentary self-parking. The NTPDA group rate will be honored five days prior
and five days following our meeting dates (based on availability) for those who want to arrive early or
extend your stay to explore Orlando.

RESERVATIONS

Book your reservations by calling 1-800-327-0363 OR on go on-line to
www.orlandointernationaldrive.doubletree.com and place code NTP in the group code information to
receive the NTPDA group rate. Room reservations must be received on or before

Sunday, December 19, 2010. When calling in reservations be sure to identify yourself as being with
National Tractor Parts Annual Conference & Trade Show, provide the guest name, requested type of
room, requested type of bed type (i.e. king, double/double, queen), check-in and check-out dates. Any
requests for special room arrangements must be made at the time of the call. When reservation is made
the Hotel requires a deposit equal to the room rate and tax for the first night for each reservation. An
individual’s deposit is refundable to that individual if the Hotel receives notice of an individual’s
cancellation at least 72 hours prior to scheduled arrival.

DRIVING DIRECTIONS
Visit Doubletree Resort Orlando — International Dr. website for driving directions.
(http://www.doubletreeorlandoidrive.com/location/index.html)

TRANSPORTATION
For Shuttle Information to/from airport visit: http://www.mearstransportation.com/

For Trolley Information visit: http://iridetrolley.com/facts.asp
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Greetings from

CGreasy §irl

Getting Back to Basics

By Terri Stevens

Dear Friends,

Do you ever look at these old tractors that we sell
parts off of and think...“boy if they could talk there
would be so much to tell.” We sell parts that go back in
the 40s and that was a long time ago. A lot has changed
since then. The wonderful thing is that a lot of them are
still going. I was once told that the old tractors had integ-
rity. I love that!

That brings me to a story I wanted to share with you
all about a lady I know who celebrated her 98th birthday
this August. She is an amazing woman and has lived all
of her life on a farm. Russ and I bought a pontoon boat
this summer, and for her birthday I decided that I would
take her and my mother up to the lake and make break-
fast for them on the boat.

My youngest daughter and my precious 2 year old
grandson went along. Well it hadn’t rained here in about
2 months and it had been in the upper 90s for quite a
while. The day I was planning to take them to the boat
for breakfast it was pouring rain. I got up and I was dis-
appointed but I thought, ‘well it is a summer shower—it
will come and be gone by the time we get to the lake.’
So we went as planned. The closer we got to the lake the
more it started to pour. The boat is parked in a dock so it
was in a dry area so I decided we could at least go and sit
on the boat and have breakfast and then head home.

I had planned to take grape juice and special glasses
and have a toast to this wonderful woman. Well they
were up for the challenge. My mother was going to help
the lady, my daughter was going to get my grandson and
I was going to park the car and get the food. Well, my
daughter looked up and my mother and my old friend
are falling down in the rain on the ramp of the dock. My
daughter and [ were terrified. My good idea had definite-
ly gone bad! We ran over to them and they got to their
feet and made their way into the marina. We checked and
no one had any broken bones or injuries. | said a silent
prayer of thanksgiving. Well, we all decided that since
we’re here why not go on with our plan.

So we made our way to the boat. It was still raining
and windy and we were chilly from getting wet. We had
some coffee, ate breakfast, I even proposed a toast to my
friend. But the reason for telling you all this story is what

happened next. As my daugh-
ter and I had my friend by the
arm on the way back to the
car she looked up to me and
said, “My, haven’t we had a
beautiful day.” I was totally
surprised and shocked. Can
you even imagine!

That day I learned a valu-
able lesson. The reason you
live to be 98 is because when
it rains on your parade you
are just thankful for the rain. Just like the old tractors that
we are still selling parts off of...you just keep on going. I
hope that story encourages you to make the most of every
day and to enjoy the rain and the sunshine. The summers
and the winter.

Another amazing thing is that the other day I got a
thank you card from this remarkable lady and she thanked
me for the great day and she was so thankful for the rain
and the green grass it brought. So let’s all try and remem-
ber what we have to be thankful for. In Southwest Mis-
souri we went
from a drought
to 12 inches of
rain in that one
day. So much
for a summer
shower.

Just like the
old tractors this
lady just keeps
on going—
nothing  keeps
her down.

Wishingyou
cooler weather
and many bless-
ings!

Leaders
Tractor &
Combine
Salvage

1144 Toledo Avenue
Dunlap, lowa 51529

1-800-831-9290
Local (712) 643-2237

e-mail: leaders@iowatelecom.net

Greasy
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Cost Saving Tips for Shipping an Exhibit
Shlpplng to the Show

¢ Ship your booth to the show earlier. Most shows offer 30-day free storage.
o Make sure your bill of lading and shipping labels are clearly marked with exhibitor name,
booth number, and show name.
» Be creative about how you mark your packaging when you are shipping to a show.
o Use packaging that can be identified from a distance (i.e., different colored
shrink-wrap).
o Drop your business card into each shipping container. This helps identify any
loose piece(s) that may have been separated from the shipment.
« If the inbound shipment is going directly to the show site, advise YRC of the show's
contractors "move-in" hours. Let them know if your shipment is a targeted booth for a
specified "move-in" date or time.

At the Show

e Check with the desk before leaving the show to confirm that the shipping arrangements you
have made with YRC have been properly communicated so your exhibit is picked up and
taken to its next destination.

Shipping From a Show

* Most general contractors require that you use their bills of lading (Material Handling
Agreement (MHA)) when shipping from a show to ensure you have a clear invoice. If you
bring your own bill of lading, make sure that you correctly transfer all information, including
YRC as your transportation provider. Remove all old shipping labels (i.e., empty stickers)
before shipping from a show. Each shipping unit should have a minimum of two shipping
labels.

® Prepare for move-out. When you are packed and ready to ship, complete an outbound bill of
lading and specify YRC as the transportation provider to move your goods. Return the bill of
lading to the service contractor and take a copy of the bill with you. If you haven't made
previous arrangements, call the expo-line (1-800-531-EXPO) to let us know when your exhibit
will be ready for pickup.

¢ Specify on the MHA whether the destination delivery requires an appointment, liftgate service
or inside delivery when shipping from a show. This will help YRC make the required
arrangements while the shipment is enroute, so delivery is not delayed.

NTPDA members enjoy customized discounts on tradeshow shipments with YRC.
Enroll online today to take full benefit of your membership. For questions, contact
your association benefits coordinator by phone or e-mail.

www.enrollhere.net | 800.647.3061 | Associations@yrcw.com

The expertise of R4Rsl" and Roadway.
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s s A leader in hard-to-find parts
[@@[@ for restoring vintage tractors.

(Black) S.61872 6 Volt S$.66731 -RH

S.61787 6 Volt S.67762 12 Volt Replaces: 957E13002
Replaces: 53522DA, 142309, $.66732 -LH

S.67761 12 Volt 53527D, 350478R1, 5939960 Replaces: 957E13003

Fits: IH: Cub, Cub LoBoy, A, :

Fits: Dexta, Fordson Major,
Super A, B, C, Super C, H, M, Super M Fordson Power Major

MF Worklight Kit MF Headlight Kit (6") Primer Allis Chalmers

(6") Chrome Ring ‘ ‘ Assembly Required ) Headlamp Assembly =
Assembly Required '- 1 S.43370 - LH - 6 Volt “ \ S.67873 & Vot y
Sassrt 6 Volt $.22342 -RH - 6 Voit ] Replaces: 70236969

$.43378 12 Volt S$.43371 - LH - 12 Vot \ e Fits: AC: D10, WC, WF,

Replaces: 1750692M91 i S$.22343 -RH -12 Volt : \é'VD. \/ND45, WD?:SD,
Fits: TE20, TEA20, TO20, TO30, (TO35 © ) - i ase/lH: VA, VAC, VAH
>SN 161249 (TO35 SN 161250->), F40, @) Replaces: 231495M91 <=

190740M91, 190741M91
MHS0, MF50, MF65, MF85) Fits: TE20, TEAZD, TO20, TO30, TO35

api2cemens

Exactly Like Original. No Details Overlooked. Sparex=
Always new items in stock! Ly

Call today for special dealer pricing! 8 0 0'44 3 - 64 72

Visit www.sparexusa.com and go to Dealer Log In.

All parts are Sparex parts and are not manufactured by the original equipment manufacturers.

Hundreds of seats, cab interior kits, step kits, mirrors, tool boxes & accessories for
Case-IH, John Deere, AC, Ford, Oliver, White and MF tractors.
j -

Step Kits for
John Deere,
New Holland,
International
and Case/IH
tractors.

Quality-built
seats to the
original design.

Cab interior kits, headliners
Heavy and floormats for most

Duty Tool boxes. makes and models. Hundreds of
EASY TO INSTALL

seat-suspension

Cal I applications for

many makes

Mirrors for most all [N 800-328-1752 and models!
makes & models. Manufa‘cturing To" Free

29



- We offer a wide variety of
'0 E.M., New, Recon, & Good !
s Used Englnes Long Blocks, «
. Short Blocks, Blocks and all
other englne parts'

“YOUR ENGINE PARTS EXPERTS.”

S-P—E-C-1-A-1L
SURPLUS LONG BLOCKS
4B.4BT,4BTA 390
| 6B,6BT 6BTA 590

W' cat 3306 DI

VALVE COVER TO OIL PAN
CORE IN ANY CONDITION
CALL W\ ENGINE SERIAL #

[E X EEREREEENNENENENE N ENNRENRRNEN]

I AR RN R RN ERNEERERNEEEEERENRENEREREEREENEERN RN RN
I Fa=
[ E R R R R RN N N R R RN N N R R R N N A R N RN N NN R N RN NN NN NN ]

(A N R R N R N R R N N N R R NN (A X A E R RN RN ]

__'/b =" ""2010 CONSIGNMENT AUCTIONS

Auctioneer  Gonstruction — Farm - Tools - Recreational & More
& Associates

No Sales Commission for seller - $3.00 per item fee
Early sign up gets you advertising! (FREE) www.narhiauctions.com
Sales start @ 9:30 on March 20t"., April 24, June 26, Sept. 18", Oct 23,

1974 - 2010 R.F. ENGINE

36 Vg (800) 828 - 6943
YEARS OF info@rfequipmentinc.com

EXCELLENCE WWW.DIESELCRANKS.COM
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TCM Inc

&
% -duty solution 5 ialists %
% mf‘ﬂr::eradvryesel engine needs! ";'1 & Hemanufacrured Clutch Spécia
hwwmmwa i P A o R S B NIRRT W2 = il
+ Engine overhaul kits . ressure Plate Assemblles
. Cyllnder heads / valve traln .  Clutch Discs e
.Crankshafts . Torsion Dampner Discs
. Camshafts & i . Steer:ng ColumnNalve Assy
.Turbochargers e oSt Hydraulic Pumps
olInjectors ~ .Water Pumps
«Oilpumps  .Flywheels
.Waterpumps -Bearmgs D
.Connectingrods . Torque Ampllf' ers

Endurance Power Products | ' TM Inc.

(800) 467-5545 (800) 447-2161
‘Local: (402) 467-5500  Local: (641) 710-2161 -
Fax: ;4021 467- 3131_ “ ' Seio Fax: {541}710—2417
6200 Arbor Road SRR 106 E Main St

Llncnln HE 68517 ' - Stacyville, IA 50476
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D

| B EnatiTolequip Hetworks »
Parts L ing & Selli A0
!E}l ris Uml‘lg ng T BOSS
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Serving The Dealer Only Network
Pars Industry | Trading Pariners Accounts Receivable Interchange Database
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