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From the President’s Pen . . .

I’ve been reflecting on what makes this association 
exceptional.

Our meeting in Orlando was a good example. 
Members showed up ready to participate, learn, and 
also have some fun. From the trade show and team 
building to Margaritaville night and events like the 
airboat gator tour and cornhole, there was plenty 
of time to connect. That kind of involvement only 
happens when people see real value in being there. 
We also raised over $35,000 for St. Jude! Thank you 
to everyone who contributed.
Our industry requires hands-on knowledge, solid 
judgment, and pride in what we do. That mind-set is 
shared across our membership, whether a business is 
long established or continuing to grow.
What we do matters. Keeping equipment running 
supports the people and businesses that depend on 
it every day. From salvaged parts and new parts 

to logistics, networking, and 
advertising, it all comes together 
in NTPDA. That’s what makes 
it work. It gives us a place to 
collaborate, stay connected, and 
bounce ideas off each other.
I value and respect our immediate 
past president Trey, along with 
the leaders who have served 
before me. I also appreciate the 
board and staff who continue to put in the time to keep 
this organization moving forward.
My goal is simple. Keep this association practical, 
relevant, and worth your involvement.
Thank you for your support as I step into this role, and 
for being part of NTPDA.

Dan Waters

President Dan Waters

Reflection . . .

������������� ������������

Antique Tractor Headquarters

TM

https://www.tractorpartsasap.com/
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C H E C K  I N V E N T O R Y

A C E S S  O R D E R S

T R A C K  S H I P M E N T S

V I E W  I N V O I C E S

4,000+ OEM REPLACEMENT PARTS

SHOP ONLINE

OUR SERVICES

We provide custom hydraulic pump &
motor assemblies to replace new OEM
requirements. 

REMAN EXCHANGE PROGRAM

We work with hydraulic repair houses
& resellers across the world to provide
quick access to hydraulic parts.

Replacement hydraulic components
provider for John Deere™, Caterpillar®,
Bobcat®, Case™, Komatsu™ & more.

OEM REPLACEMENT PARTS

Specializing in repair services for OEM
hydraulic pumps & motors. We also
provide thorough evaluations & failure
analysis with quick turnaround time.

HYDRAUILC SERVICE & REPAIR

CUSTOM COMPONENT ASSEMBLIES

WWW.HYDRAQUIP.COM/FLINT-HYDRAULICS/

https://www.hydraquip.com/flint-hydraulics/
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Staff Notes

It was wonderful to see many of you 

in Orlando in January.  Each year 

after the conference and trade 

show we ask for feedback so 

we can provide more of what 

the members want at the next 

conference. What we heard 

this year was to continue with 

the networking, team building, 

and vendor roundtables.

We asked what attendees and 

vendors would say to a NTPDA 

member who wasn’t in attendance 

this year to persuade them to attend the 2027 conference 

& trade show. Here are some of the responses:

There are a lot of good companies to build relationships 

with right in one place. What if you had to drive to all 

those different places to do the same thing?

They are missing out on great opportunities to learn 

how to grow their business through new and existing 

channels.

Use the science of sales and how networking alone can 

contribute to X% increase in sales.

The relationships, ideas, and business opportunities 

gained from attending far outweigh the time away. If 

you want to stay connected to where our industry is 

headed, this is the place to be.

Our next conference will be January 14 – 16, 2027, at the 

Marriott Savannah Riverfront in Savannah, GA.  Mark 

your calendars to join us. It is worth the investment!

The 2026 Summer Mixer/Board Meeting will soon 

be upon us. We will be staying at the Valley River 

Inn in Eugene, OR, with a site visit to Farmland 

Tractor Supply. Consider making this your vacation 

destination and spending some time with fellow 

members. More information will be sent as plans are 

made but the dates to mark on your calendar are July 

16 – 18. This will be another opportunity to cultivate 

those existing friendships while building new ones. 

 

Until next time, enjoy your Spring!

 

Kim

 

Kim Carroll

It has been a whirlwind since 

coming back from Orlando. 

What a great event that was 

and we are so grateful that so 

many of you made the trip. 

Granted getting out of Orlando 

was not without some struggle.  

However, Kim and I had the 

opportunity to extend our visit 

due to cancelled flights.

In this issue of The Bulletin you 

will find a host of information 
about some of our members, a big welcome to President Dan 

Waters and a look back with plenty of photos. Also please 

consider making the Summer Meeting in Oregon. It is shaping 

up to be a great event. Also, thank you for being members of 

NTPDA. It is a vital organization that is committed to helping 

you and your business grow.

Best wishes, 

Michael

Michael Libbie

Summer in 

Eugene!

July 16-18

Come and be with us 

in Eugene, Oregon for 

our Summer Event.



https://www.reubicontractorparts.com/
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By Craig Shaver

Financial Goals 
In The Face of a Changing Economy

With all the changes we’ve experi-

enced in our economy in the past few 

years, you may be feeling slightly 

uneasy about your own wealth man-

agement plan. While no one can 

predict the future, just assessing 

where you stand now can provide some 

sense of relief. Here are some sugges-

tions on how to do so.

1. Calculate your assets and 

debts
Start by tallying your assets – bank 

accounts, investments, retirement 

accounts,  real  estate,  business 

interests, etc. Then calculate what 

you owe to others, such as mort-

gages, equity loans, auto loans and 

credit cards. That way, you’ll have 

an up-to-date snapshot of your cur-

rent financial picture. From there, 

you can make decisions more read-

ily. Perhaps there are loans or credit 

cards you can pay down quickly. 

Or maybe you need to move your 

investments into new areas. A fi-

nancial advisor can help with these 

decisions.

 

2. Weigh needs vs. wants
In our highly consumption-focused 

society, it’s easy to become de-

pendent on items that were once 

viewed as luxuries or even frivolous 

expenditures. Make a list of all of 

your monthly expenses and start to 

identify areas where cuts can be 

made. For example, while food is 

essential, maybe you should reduce 

the trips you make to the gourmet 

food store. Maybe you don’t need 

200 cable channels or a hefty list of 

features on your cell phone plan. 

Whether you keep spending mon-

ey on these items or not, having a 

complete picture can help you identify 

areas of less importance where you 

could cut back.

 

3. Plan for taxes
There are a variety of do-it-your-

self tax kits that can help you go 

through a sometimes-stressful process 

more quickly and easily. But is a 

“one-size-fits-all” system the best 

option for you? Working with a tax 

professional may help you find op-

portunities to cut your taxes that 

you may not have otherwise known 

existed. Many find that the money spent 
to hire a CPA more than pays for itself 

over time.

 

4. Adjust your plans as

 needed
You may discover that your plans 

for retirement won’t pan out as 

you had envisioned decades ago. 

Sometimes the reality of a challeng-

ing economy means adjusting your 

goals and perhaps changing your 

investment portfolio. Don’t lose 

hope. Meet with your advisor to see 

what makes the most sense in your 

situation.

 

Using some of the ideas in this ar-

ticle for inspiration, you may find 

that you can adjust your lifestyle and 

goals in a way that isn’t nearly as dis-

ruptive as you might have imagined.

 

This article is provided by Craig Shaver, a Financial Advisor at RBC Wealth Management. The information included in this article is 

not intended to be used as the primary basis for making investment decisions. RBC Wealth Management does not endorse this organi-

zation or publication. Consult your investment professional for additional information and guidance.

Neither RBC Wealth Management, a division of RBC Capital Markets, LLC, nor its affiliates or employees provide legal, account-
ing or tax advice. All legal, accounting or tax decisions regarding your accounts and any transactions or investments entered into in 

relation to such accounts, should be made in consultation with your independent advisors. No information, including but not limited to 

written materials, provided by RBC WM or its affiliates or employees should be construed as legal, accounting or tax advice.

RBC Wealth Management, a division of RBC Capital Markets, LLC, registered investment adviser and Member NYSE/FINRA/SIPC.
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www.AlexandersTractorParts.com
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Did You Know…
 Everybody already knows that the best steaks in 

the nation come from Omaha, Nebraska. What? You 

don’t? Well, let us introduce you to Omaha Steaks a 

new benefit for our members. See, we told you we bring 
value to your membership!

 All you need to do is be 

a member of NTPDA and, 

log in with your user name 

and password and follow the 

link to Omaha Steaks and 

BAM! You’ve got mouth-

watering goodness delivered 

to your home or to your 

business. Think employee 

appreciation?

 The goal of the National 

Tractor Parts Dealer Associa-

tion is to offer you real value 

through education, involvement, public policy, and yes, 

your tummy!

 Omaha Steaks, founded in 1917, is an Omaha, 

Nebraska-based, fifth-generation, family-owned 

company that markets and distributes a wide variety of 

the finest quality USDA-approved, grain-fed beef and 
other gourmet foods including 

seafood, pork, poultry, side dishes, 

appetizers, complete meals and 

desserts. Today, Omaha Steaks 

is recognized as the nation’s 

largest direct response marketer 

of premium beef and gourmet 

foods. Omaha Steaks is also the 

premier source for distinctive 

business gifts and incentives. All 

Omaha Steaks items are 100% 

guaranteed.

 Thank you for being a NTPDA 

member!  This is your National 

Tractor Parts Dealer Association making a difference 

every day for our members and their customers.

https://parts-exp.com/
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COMBINE CRAFTMANSHIP 
WITH USA MATERIALS
THAT’S WHAT YOU EXPECT WITH AUGERS MANUFACTURED IN ROCK VALLEY, IA

BALANCED | TESTED | PROVEN

A&I Products’ augers are built with US steel right in the heart of 

America with heavy-duty tubing in our Iowa facility.  All augers are 

precisely engineered for quality and durability providing extensive 

value to producers of all crops. After a thourough inspection, the 

final product is ready for the field at harvest.  

WITH A&I, YOU CAN HELP YOUR CUSTOMERS SAVE

A&I Products offers over 350 augers and quality auger components 

for all types of combines featuring John Deere, Case-IH, New 

Holland, Gleaner, Massey Ferguson, & more.   

800-657-4343 | sales@aiproducts.com

www.aiproducts.com

https://www.aiproducts.com/
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MeMber News 

We had a great time in Orlando and, while 

there, we sat down with several members to 

learn more about them and their business.  

Here, in no particular order, are the guests 

that shared our microphone.

Simply scan the QR Code to listen!

Welcome Stephen Stuifbergen!

Our newest member is Stuifbergen 

Equipment based in Allegan, 

Michigan.  Stephen tells me his beautiful 

town is just 20 minutes from Lake 

Michigan. He joined NTPDA because 

he wants to “broaden our business by 

expanding our online presence and get 

to know more people in our industry.”  

Stephen learned about NTPDA from our 

Member Jeffrey and Robin Haldeman.  

Thank you to the Haldeman’s and your 

dues for next year are waved. Welcome Stephen!

Reliance Power Products with Bruce Cranor

It’s always a blast to sit down with 

an old friend and talk business. 

Here you’ll meet 

Bruce  Cranor 

who has been 

with Rel iance 

Power Parts for 

many years and 

always shows up 

for events from the National Tractor Parts Dealer Association 

(NTPDA).  Bruce visits with us about his experiences with 

NTPDA as well as what in the world Reliance offers to the 

construction, agriculture and trucking industries.

President Dan Waters

We’ve had the privilege of knowing 

Dan Waters and his Bride, 

Lindsey, for many years. They own 

and operate Waters 

Tractor based in 

Washington state. 

R e c e n t l y  D a n 

was elected as the 

President of the 

National Tractor 

Parts Dealer Association (NTPDA) so we figured it would be 
a good time to sit down with him so you could get to know 

more about his business and the NTPDA. 

TapPay Solutions

Get ready to learn more about the 

world of credit card readers. What 

are the differences in service, instal-

lation, and technol-

ogy? You’re in luck 

as we talk about that 

and more with Nick 

McGargill of Tap 

Pay Solutions based 

in Omaha. This is 

something every business person needs 

to know.

Emily and Brandi and Steiner Tractor

Women in the tractor parts business? You bet! Here you 

will meet Emily Rosser 

and Brandi Erickson who are 

ALWAYS the life of every 

National Tractor Parts Dealer 

Association (NTPDA) event. 

We sat down with the ladies 

while in Orlando during the 

Annual Conference and Trade 

Show for NTPDA to get to 

know more about Steiner 

Tractor based in Michigan.

Here’s your chance to listen in and get 

to know Steiner as well as Emily and 

Brandi. Enjoy, we always do!



© Reliance a Nivel HD brand 2024 All manufacturer names, numbers, symbols & descriptions are for reference purposes only. It is not implied in any way that 
the items are a product of the manufacturer referenced. OEM makes are registered trademarks of their respective owners.

*All parts are sold separately.

ALLIS CHALMERS  |  CASE IH  |  CATERPILLAR  |  CUMMINS  
FORD  |  IVECO  |  JOHN DEERE   |  KUBOTA  |  NEW HOLLAND  
OLIVER  |  PERKINS  |  WHITE and More!

ReliancePowerParts.com  |  800-342-2545
The Right Parts to Transform Your Engine.

ENGINE
Y O U R  L E A D I N G

P A R T S  S O U R C E

ENGINE KITS

ENGINE CYLINDER 
COMPONENTS

COOLING SYSTEM LUBRICATION SYSTEM

CRANKSHAFTS 
& PARTS

ENGINE CYLINDER 
HEADS & PARTS

First to Market!

https://www.reliancepowerparts.com/


REMEMBER WHENREMEMBER WHEN
TWENTY YEARS AGO

NTPDA Summer Meeting

Corpus Christi, Texas
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https://maxiforce.com/
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Seasoning Salt
1 1/2 teaspoons kosher salt
1/2 teaspoon freshly ground black pepper
1/2 teaspoon garlic powder
1/4 teaspoon chipotle chili powder
1/4 teaspoon baking soda
Chicken and Pan Sauce
4 chicken leg quarters, with skin
2 tablespoons all-purpose flour
1 1/3 cups chicken bone broth, or as needed
salt and freshly ground black pepper to taste
1 pinch cayenne
1 sprig any fresh herb (optional)

Directions

For seasoning salt, combine salt, black pepper, garlic powder, 
chipotle chili powder, and baking soda in a small bowl. Stir 
together thoroughly, and set aside.

For tiger cut chicken, lay a leg quarter, skin side up, on a cutting 
board. With a sharp knife, begin halfway up the chicken leg, and 
make cuts through the skin to the bone, every 1/4 -inch all the way 
to the end of the thigh. Repeat with remaining leg quarters.

Line a baking sheet with parchment paper and place the chicken 
on it, skin side down. Sprinkle surface with 1/2 of the seasoning 

salt. Turn legs over and sprinkle the remaining seasoning salt on 
the skin side, distributing it evenly over the entire surface.

Refrigerate chicken legs on the baking sheet, uncovered, to dry 
out overnight.

Preheat the oven to 450 degrees F (235 degrees C). Set a rack 
in the upper center of the oven.

Roast chicken in the preheated oven until skin is crispy, chicken is 
no longer pink at the bone, and juices run clear, about 45 minutes. 
An instant read thermometer inserted into the thickest part of the 
thigh should read 165 degrees F (74 degrees C).

Remove chicken to a plate; keep warm while preparing pan 
gravy.

Scrape drippings into a small skillet, and place over medium-high 
heat. Add flour, and stir continually with a whisk until flour begins 
to smell like baked pie crust, about 2 minutes.

Pour in chicken broth; whisk continuously, and bring sauce to 
a simmer to thicken. Adjust thickness by adding a little broth to 
thin, or by simmering a bit longer to thicken. Season with salt, 
black pepper, and cayenne. Toss in a sprig of any fresh herb and 
whisk for a minute more.

Add a spoonful of pan sauce to a plate and add chicken on top 
to serve.

Let’s Eat Tiger Cut Chicken!

www.RVUniverse.com
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We also offer current Cat Cab Tops

Visit us at: https://www.plasticsunlimited.com/

https://www.plasticsunlimited.com/
https://www.kaddatzequipment.com/








https://www.estes-express.com/


www.trackoparts.com


https://www.areadieselservice.com


https://www.alliedinfo.net/
https://gcparts.com/


https://www.wengers.com/
https://agripartsitaly.com/en/
https://www.centralfuelinjectionservice.com/




https://www.steinertractor.com/
https://sewlparts.com/
www.schmidtmachine.com


https://dieselspecialties.com/



