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From the President’s Pen . . .

• Warm polyester Sherpa-fleece lining
• Bi-swing back
• Heavy-duty antique-brass front zipper
• 12-oz. cotton sanded duck
Imported.
Sizes: S-3XL.
Colors:Brown Duck, Timber Brown,
Black, Black Olive.
985120

BlackTimber Brown

NEW Dickies® Men’s Sanded Duck 
Sherpa-Lined Jacket

Black Olive

Was $170.00-$180.00
SALE $127.50-$142.50

Black

Dark Brown

*Sale price is valid until 11/31/2017 or while supplies last. For business purchases only.

DICKIES® WORKWEAR SALE

ADD YOUR LOGOCall or email 800.753.3219 | outfit@cabelas.com to 
set your logo up for customization.

Duck Coverall
• Articulated cut, bi-swing back and integrated
   spandex for mobility
• Rugged 10.2-oz. cotton/spandex-duck construction
• Durable water-repellent finish sheds moisture
• Double knees with cleanout bottoms
• Zips to midthigh for easy on and off
• Polyester fill offers insulation
Imported.
Reg. sizes: L-3XL.
Colors: Dark Brown, Black.
986518 Brown Duck

NEW Dickies® Men’s Stretch

Was $130.00-$140.00
SALE $97.50-$105.00

Monday-Friday 7:00 a.m. - 6:00 p.m. Central Standard Time
Corporate Outfitter hours of operation 

To get started or for more information contact us at
800-243-6626 | outfit@cabelas.com

800-753-3219 | outfit@cabelas.com

To sign up for an account or for more information contact us at
888-308-3440 | outfit@cabelas.com

outfit@cabelas.com  800.243.6626
To place an order, contact us at

outfit@cabelas.com  800.753.3219
To place an order, contact us at

outfit@cabelas.com  888.308.3440
To place an order, contact us at

Outfit

Retail Corporate Outfitter

NSM -

To sign up for an account or for more information contact us at

michael.cronin@cabelas.com 763.331.5147
For more information, contact Michael Cronin

allan.hartung@cabelas.com 303.359.8908
For more information, contact Allan Hartung

michael.seay@cabelas.com 308.255.1615
For more information, contact Michael Seay

david.feddersen@cabelas.com 308.255.1304
For more information, contact Dave Feddersenwilliam.leach@cabelas.com 800.440.0257

For more information, contact William Leach

anthony.bryan@cabelas.com 800.440.0258
For more information, contact Anthony Bryan

jacob.hill@cabelas.com 800.440.0275
For more information, contact Jacob Hill

outfit@cabelas.com 800.243.6626
For more information, contact

For more information, contact Michael Cronin | michael.cronin@cabelas.com 763.331.5147

paul.savadin@cabelas.com 210.316.2808
For more information, contact Paul Savadin

For more information, contact Paul Savadin | paul.savadin@cabelas.com 210.316.2808

erin.spray@cabelas.com 303.709.3454
For more information, contact Erin Spray

For more information, contact Erin Spray | erin.spray@cabelas.com 720.644.4876

john.pircher@cabelas.com 847.366.0365
For more information, contact John Pircher

For more information, contact John Pircher | john.pircher@cabelas.com 847.366.0365

matthew.korosec@cabelas.com 330.931.5088
For more information, contact Matthew Korosec

For more information, contact Matthew Korosec | matthew.korosec@cabelas.com 330.931.5088

ryan.knight@cabelas.com 308.249.4294
For more information, contact Ryan Knight

For more information, contact Ryan Knight | ryan.knight@cabelas.com 308.249.4294

For more information, conatct Allan Hartung | allan.hartung@cabelas.com 303.359.8908

For more information, contact Kevin Krause | kevin.krause@cabelas.com 913.530.6530

For more information, contact David Feddersen | david.feddersen@cabelas.com 308.255.1304

For more information, contact Michael Seay | michael.seay@cabelas.com 308.255.1615

kevin.krause@cabelas.com 913.530.6530
For more information, contact Kevin Krause

marques.molett@cabelas.com 800.440.0259
For more information, contact Marques Molett

For more information, contact William Leach | william.leach@cabelas.com 800.440.0257

For more information, contact Marques Molett | marques.molett@cabelas.com 800.440.0259

For more information, contact Anthony Bryan | anthony.bryan@cabelas.com 800.440.0258

For more information, contact Jacob Hill | jacob.hill@cabelas.com 800.440.0275

john.siberell@cabelas.com 800.270.4846
For more information, contact John Siberell

For more information, contact John Siberell | john.siberell@cabelas.com 800.270.4846

For more information, contact outfit@cabelas.com 800.243.6626

ACM

BDM

NSM

It’s hard to believe that fall is 
almost here already! There has 
been a couple of days where there 
has even been an ever so slight 
chill in the morning air! Before 
you know it, it will be time for the 
annual conference and tradeshow 
again … I hope everyone has set 
aside the dates and is planning on 
attending. I think we’ve got a pretty good event planned for 
everyone!

They say that the only thing that you can truly plan on 
nowadays is change, and that change is the one true constant 
in life. I have come to believe that ... it has proven itself 
time and time again in my life, as it continues to today. 
Unfortunately, change is not always what is wanted or 
needed, but we have to deal with it regardless … and that is 
what I am doing today.

Sadly, effective immediately, I am stepping down as 
President to deal with new health concerns. It has been a 
very difficult decision for me to make, because of people 
that I work with and the things we are trying to accomplish. 
But I feel that, at the end of the day, it is the best thing 

for both the NTPDA as well as myself. I have enjoyed my 
time in the organization and on the board ... I have learned 
a lot and worked with some truly wonderful people … 
which has not made this decision any easier.  But I feel that 
the organization is in more than capable hands with Scott 
Schelling taking over the helm.

To those members of the board of directors that I had the 
honor of serving with over all these years, I say thank you 
and it has truly been an honor. You all have made so many 
positive influences in my life that I cannot even begin to 
thank each of you enough.

To Phyllis and Kim, I wish to thank you for the patience 
and kindness that you’ve shown me as I’ve tried to learn the 
various systems … I hope I didn’t disrupt your world too 
much over the past couple of years.

Lastly, I’d like to thank all of the members of this wonderful 
association, for allowing me to serve you these past few 
years. It has truly been an interesting ride.

Please take care and I look forward to see you all a little 
ways down the road.

Doug
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Message from PhyllisMessage from Phyllis

Phyllis

About Our Members
We would like to increase the information on our “Members Page.” This is more 
like a personal information page among members. New grandchild, wedding, 

anniversary, etc.  Send it to us...we love hearing from you!

Happy Fall Y’all!!! As I write this it is the first day of fall and 
here in Texas we are looking at triple digits for the day!  I am 
not a fan of cold weather but neither am I a fan of hot and 
humid weather. I recently experienced triple digits in Port 
Aransas when a group of us journeyed there after Hurricane 
Harvey. With the the generous donation from NTPDA and 
many, many people here in my amazing town of San Angelo 
(and surrounding areas) we took a semi and a 30 foot box 
truck full of much needed supplies. The money donated by 
NTPDA was used to buy generators, oil for the generators, 
gas cans and tools. We purchased 37 generators and they 
were gone in less than an hour. So....thank you to the Board 
of Directors for helping out the coastal cities so devastated 
by the hurricanes. See page 18 for pics of the trip to Port A.  
 

In this issue of the Bulletin we will be highlighting our 
conference and trade show in Corpus Christi, TX. We 
have two great speakers presenting in January - Crystal 
Washington (back by popular demand) and Richard Flint. 
You will find registration information in this issue and you 
can also find it on our website. As always should you have 
questions you can email me at phyllis@ntpda.com or call 
the office at 940-668-0900. 
 
As you read the President’s Pen you will see that Doug 
Swanson has resigned due to health issues. We want to keep 
Doug and his family in our thoughts and prayers and we 
wish him love, prayers and wellness!

Future NTPDA Member!
Ryan Zboril, grandson of Phyllis

Checks can be made payable to Abilene Machine. Send them to 
PO Box 129, Abilene, KS 67410 -- Attn: Misty Collins. Shipping 
available. Just need to know the quantity and sizes.



5

CWI invests thousands of 
dollars each year on personal 
development and growing leaders 
within the organization. That’s no 
ordinary salvage yard!!!

Hwy 16 East & Kary Rd
Elstow, SK SOK 1MO

Combine World is a family owned 
and operated business that was 
started in 1986 by Charlie and 
Marj Smith. Thirty years later, 
the family is still passionately 
involved and the team is stronger 
than ever!

1-800-667-4515

Our Promise to you . . .
• When you call us, you will talk to 

a person; no annoying, automated 
messages here! Your time is as 
important to us as it is to you!

• If we have to call you back, it will be 
within 30 minutes!

• The person you speak to will be 
knowledgeable!

• If we can’t help you, we will do 
our best to point you in the right 
direction!

Come see what Combine World has 
to offer you this harvest! Whether 
it’s parts or purchasing one of our 
used pieces of equipment - our staff 
is friendly, our yard impeccable, our 
prices competitive and the coffee is 
always free!
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Leaders
Tractor &
Combine
Salvage

1144 Toledo Avenue
Dunlap, Iowa 51529

1-800-831-9290
Local (712) 643-2237

 e-mail: leaders@iowatelecom.net

Who doesn’t like repeat customers? Who doesn’t 
like being told...a couple of times...that you’ve 
got a great logo or uniform or...heck a great 

haircut? Just as much as we enjoy repeat customers and 
repeated complements so too should we learn that when we 
repeat something over and over it has real power.
 In marketing and advertising it is what is called “Top of 
Mind Awareness”. Making sure your product or service is 
at the top of mind when it comes to somebody buying what 
you are selling. In other words, “One and DONE” doesn’t 
cut it. It takes an effort to make sure you repeat your mes-
sage over and over.
 Here are some examples and, while they are for national 
brands, we think you’ll get the message:

“Winston Tastes Good Like a Cigarette Should” - Winston 
has been out of television and radio for decades...yet we 
remember the tag line;

“The Champagne of Bottled Beer” - Miller used this slogan 
for years, abandoned it and this year brought it back...for 
good reason;

“A Diamond is Forever” - DeBeers debuted this way back in 
1948 and they are still using it because...it works;

by Michael P. Libbie

“Breakfast of Champions” - Who doesn’t know this 1930’s 
Wheaties slogan;

“It’s the Real Thing” - CocaCola hit it out of the park with 
this from 1970;

“Say it With Flowers” - This will surprise you, the slogan 
dates back to 1917!

 You get the idea... True, each one of these slogans had 
real dollars behind them to push the idea and the brand. 
Maybe your business doesn’t have that sort of advertising 
budget but you don’t need all that cash to accomplish much 
the same thing.
 Think of your value proposition and what you bring to your 
customers and then put that in words. Not a bunch of words 
but short and sweet. We know of a law firm that has the tag 
line, “We get things done!” because the number one complaint 
among legal clients is that far too often law firms don’t get 
things done and clients have to wait...and wait. The firm went 
so far as to register the slogan and they use it...everywhere.
 Find your value proposition and then repeat it...often 
and everywhere. The goal is to have your customers hear or 
see those words and identify you and your unique value.
It very well could bring you…repeat customers.

The Power of Repeating
The Power of Repeating

The Power of  Repeating
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 So that makes me think how important it is in business 
to change. If we stay the same we won’t survive. Our cus-
tomers are different and they don’t buy anything the way 
that a lot of us have done it for years.
 It is an exciting time. I went to a conference the other 
day for leaders and one of the people speaking said don’t be 
a critic be a student. That is so important! Just because peo-
ple do things differently doesn’t mean that it is wrong. Try 
and be open minded when it comes to your business and the 
products that are being presented for you to sell.    
 Let’s try and be people that embrace change and look 
forward to the future. God has got it covered. Just like the 
eclipse everyone stopped to look at it, and was amazed at 
how awesome it was. It was a reminder of how true the bible 
is. Ezekiel 39:21 says, “I will display my glory among the 
nations.”
 So the next time you are driving around and you see a 
robot mower mowing some one’s yard and it is bumping 
into an antique tractor or a tiny house or a vintage camper 
you will know that you are truly seeing a sign of the times.

By terri Stevens

Greetings from

Dear Friends
 Have you all noticed all the 
changes that are going on? Yes-
terday we had the eclipse and my 
cousin called and said, “Can you 
imagine what it was like when our 
Grandma experienced something 
like that?” They had no warning; 
no way of even knowing what 
was happening. I hadn’t thought 
about that but today’s technology 
is something.
 At the Tractor Barn we sell 
the Husqvarna brand and they have a robot to mow your 
yard. It is called the auto mower. When I was a kid I watched 
a cartoon called the Jetsons and I thought I would never see 
the day that would happen. Now I am selling robots to mow 
people’s yards.
 Then there are the people that, if it is old, they want it. I 
doubt my Grandpa would have ever dreamed that he could 
sell old barn tin and wood. It is a different time! 

A BIG THANK YOU to all 

of you who contributed to our 

St. Jude fund raiser this year!  

We are so grateful to all of 

you that participated and our 

contribution will continue to 

support the children of St. 

Jude Children’s Hospital.  

And...I think we all have a lot 

of fun doing it! 



10

We welcome Crystal Washington back to present - Advanced Digital 
Marketing for the Tractor Parts Industry - Over 80% of  Americans are 
online; your next generation of clients are definitely there. However, 
it’s not enough to simply show up on social media or send a mass 
email every holiday season--you need a plan! In this high-energy 
session, Crystal will break down advanced social media, web, and 
email strategies in plain English.

OBJECTIvES:

• Discover how to use YouTube to attract everyone from shop foremen to 
farmers 

• Understand how Facebook Ads fit into your marketing strategy 

• Uncover how to use Email Marketing to create valuable sales funnels

  Crystal Washington works with organizations that want to leverage 
technology to increase profits and productivity. She is known as the 
“technology translator.” infusing humor, she shares only the practical 
applications of social media, apps, and the Web.

 Crystal’s clients comprise Fortune 500 companies including Google, Microsoft, 
and GE. As a sought-after keynote speaker, she has educated and entertained 
audiences across North America, Africa, and Europe. She regularly appears on major television networks and in business 
publications for her expertise.
 Crystal is the author of the books One Tech Action and The Social Media Why.
 Outside of technology, Crystal considers herself to be a travel fanatic and afro-puff aficionado.

 As one of America’s top personal development speakers and coaches 
(he travels and speaks over 210 times per year and personally 
coaches many businesses and individuals from on the road), Richard 
has been successfully mentoring and quietly helping professional 
organizations, large and small businesses and individuals for over 30 
years.

 Considered a well guarded secret by companies and organizations 
due to his results, Richard Flint motivates, inspires, teaches and helps people and 
companies metamorphosize into their ‘Power To Be’, so they can Do or Have 
anything they want. Interestingly, he does it without you having to set goals.
 With his decades-long professional experience in counseling and teaching at 
the University Level, he knows business organizations (both large and small) are 
made of individuals. He has the unique ability to ‘see’ and then train each person 
to perform to their strengths, while each one synergistically creates the momentum 
for the group to move forward. Many entrepreneurs, individuals and organizations 
have found his individual coaching exactly what they needed to propel them to the 
next level, both personally and professionally.
 Richard Flint is on a mission (he calls it a Crusade) to help people have their best life possible. He knows how through 
his own experience.
 After lunch, Mr. Flint will again present to us... Finding the Right People for Your Company.  This is the #1 issue any 
business faces today.  One of the results of a company not “Embracing Change” is its inability to attract people who are 
looking for a company that is committed to growing. Quality people aren’t attracted to companies that are stuck in their 
yesterday. Finding The Right People For Your Company demands you prepare the environment for moving forward. These 
people are out there for your company, but you must be ready for them. This program will show you whom you have, whom 
you need and how to find those Right People for your company.

Meet the SpeakerS
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Tractor Supply Ltd.

�   �   �
JOIN US ON SOCIAL MEDIA

Call Toll Free

1-800-372-7149 email
en francais

sales@fawcett.cc
ventes@fawcett.cc

2126 Road 120, St. Marys, ON
Hours: Monday - Friday 8am to 5pm EST

WE’RE MORE THAN USED PARTSWWW.FAWCETT.CC

� JOIN OUR
E-FLIER!!

Call us for all of your
parts needs!

check out our
new & used parts

on our website

Top 10 Ways to 
Motivate People

By Mel Kleiman

 1. Make them feel appreciated. 

 2.  Let them in on what is really going on. 

 3.  Create a family-friendly work environment. 

 4.  Ask for and listen to their input. 

 5.  Challenge them and give them opportunities to grow; 
make them stretch. 

 6.  Give them only other great people to work with. 

 7.  Show them how their job fits into overall company 
objectives and why it is important. 

 8.  Don’t train them; educate them. 

 9.  Give them feedback on their performance (both 
positive and corrective) on a timely basis. (Don’t wait 
for performance reviews.) 

 10.  Reward them for the great job they are doing. 
(“Reward” isn’t just money. Every employer issues 
paychecks. What can you do to stand out from the 
crowd?) 

 

Corpus Christi spouse 
program 

 
ART TOUR WITH LUNCH 

 
 We will pick up our guests at the Omni Bayfront 
Hotel at 10:00 AM. 
 Tour will include seeing and hearing about a 
number of public art pieces on our tour route, stops at 
several unique art galleries and art studios, and lunch 
at the Citrus Bistro at the Art Center of Corpus Christi. 
 During our tour we will visit K-Space (contemporary 
art) and Holland/Wilhelmi Studio and Gallery.  
 Additionally, we will stop at Water Street Market 
where each guest will be able to select for themselves 
which gallery or museum to visit.  There will be an 
opportunity to view and purchase art at all stops. 
 We will end our tour at the Art Center of Corpus 
Christi, and our guests will have a chance to see 
local artists at work and to view local and regional 
exhibitions. The Citrus Bistro is located at the Art Center 
and will have lunch ready for us. 
 We will return to the Omni at the end of our tour 
(around 1:00 PM).
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Program At A Glance
NATIONAL TRACTOR PARTS DEALER ASSOCIATION 

34nd ANNUAL CONFERENCE & TRADE SHOW 
Omni Hotel/Corpus Christi, TX 

January 17-20, 2018 

Wednesday, January 17, 2018 
2:00 p.m. – 5:00 p.m.  Displayers - early set-up – Corpus Christi Ballroom 
6:30 p.m.   “Early Arrival Party” – TBD 
*Please NOTE there is NO Early Registration on Wednesday.  Please register on Thursday morning beginning at 8:00 a.m.  
There will be information for you at check-in regarding Wednesday’s Early Arrival Party and Thursday morning 
opportunities. 

Thursday, January 18, 2018 
7:00 a.m.   Displayers continue set-up.  Must be completed by 3 p.m. – CC Ballroom 
8:00 a.m. - 12 Noon Registration – Outside CC Ballroom  
8:00 a.m.   Please use your Thursday Breakfast Voucher 
9:00 a.m. – 10:00 a.m. “6 Steps to Embracing Change” – Richard Flint – Nueces B 
10:00 a.m. – 10:30 a.m.  Break 
10:00 a.m. – 1:00 p.m. Spouse Program – Art Tour with Lunch 
10:30 a.m. – 12 Noon “Advanced Digital Marketing for the Tractor Parts Industry” – Crystal Washington 
12 Noon  Lunch – On Your Own 
1:00 p.m. – 5:00 p.m. Registration – Outside CC Ballroom 
2:00 p.m. – 3:00 p.m. “Finding the Right People for Your Company” – Richard Flint – Nueces B 
5:00 p.m. – 6:00 p.m.  “Welcome to Corpus Christi”  – Reception/Trade Show Opens/CC Ballroom       
6:00 p.m. - 7:00 p.m.  NTPDA Marketplace I – Regular members meet in small groups for potential         
   business opportunities with exhibitors. (Details to follow.) 
7:00 p.m. –8:00 p.m. Reception Continues 
 
Friday, January 19, 2018 
8:00 a.m. – 9:00 a.m.  Networking – “Coffee & Conversation” – Spend some time one on one with your  
                                             NTPDA friends and colleagues.  CC Ballroom - Breakfast Served 
9:00 a.m. – 11:00 a.m. Registration  - Outside CC Ballroom 
9:00 a.m.   Trade Show Opens – CC Ballroom 
10:00 a.m. – 11:00 a.m. NTPDA Marketplace II  
11:00 a.m. – 12 Noon General Session/Election of Officers – CC Ballroom – All members     
                                             please attend. 
12 Noon  Lunch/Trade Show Area 
1:00 p.m. – 1:30 p.m. Keynote Address – “Mastering the 5 Skills for Effective Leadership” – Richard Flint 
1:30 p.m. – 3:30 p.m. NTPDA Marketplace III  
3:30 p.m. – 4:00 p.m. Displayers Meeting – Trade Show Area – Board members please attend. 
4:00 p.m.   Trade Show Closes 
7:00 p.m.                            Cocktails/Dinner/Entertainment – Bayview Room 
   Entertainment by: Jackie Myers Band 

Saturday, January 20, 2018 

Please use your Saturday breakfast voucher. 

Have a safe trip home or enjoy your weekend Corpus Christi!!! 
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34th Annual Conference & Trade Show 
January 17 – 20, 2018 
Omni Corpus Christi Hotel 

  

 
Display Application 

& Liability Form 
 
Company_____________________________________  Contact Person___________________________ 

 

Number of 10 x 10 Display spaces needed _______@ $500 each = $________ 

I DO/DO NOT (please circle one) need electricity in my booth.    I DO/DO NOT (please circle one) need internet.  

Internet and/or Electricity order form will be e-mailed to you.  E-mail address:  ___________________ 

NOTE:  Associate Members who are planning to attend the conference and trade show must have at least 1 display booth. 
NO COMBUSTIBLE LIQUIDS! 

Set up will start at 2 p.m. on Wednesday, January 17.  You must be finished setting up no later than  
3 p.m. on Thursday.  Reception/Opening of Trade Show is Thursday at 5 p.m. with the Marketplace 
Event at 6 p.m.  The trade show opens at 9 a.m. on Friday, January 19.  Tear down will follow Displayers 
Meeting on Friday. 
 
PLEASE SIGN AND RETURN TO NTPDA 
 
I, _______________________, fully understand that exhibitor assumes responsibility for all losses, 
damages, and claims for displays and equipment, and shall indemnify the hotel, convention center, 
agents, and the NTPDA for any losses, damages and claims. 

NOTE:  Authorized personnel must sign! 
RETURN THIS FORM ALONG WITH YOUR TALLY SHEET AND REGISTRATION FORM TO THE NTPDA 

10 x 10 DISPLAY SPACE 
$500 per space 

 
Each display space is professionally draped and lined out and 
includes a 6’ skirted table, 2 chairs, wastebasket, and ID sign.   

The cost of electricity and Internet connection is an 
additional cost. 
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34th Annual Conference & Trade Show 

Corpus Christi, TX 
Tally Sheet 

 Registration(s) @ $300 (thru 11/30)  $375 (12/1-12/31)   $450 (after 12/31)  = $   

 One Day Pass (see One Day Pass form for details) @ $100 =   $   

 Display Booth(s) @ $500 per booth=      $   
 *Booth Registration Deadline 12/31/17 
 Spouse Program – Art Tour with Lunch @ $25 per person    $   
 Thursday, January 19 – 10 a.m. – 1 p.m. 
       

TOTAL DUE TO NTPDA  $   

*No booth/registration refunds after December 31, 2017. 
********************************************************************************************************** 
Please indicate the number of persons attending to help with food/beverage planning: 
 

Wednesday, January 17 
 Will attend the “Early Arrival” Party 
 

Thursday, January 18 
 Will attend “6 Steps to Embracing Change” – Richard Flint 
 Will attend “Advanced Digital Marketing for the Tractor Parts Industry” – Crystal Washington 
 Will attend “Finding the Right People for Your Company” – Richard Flint 
 Will attend “Welcome to Corpus Christi” Reception/Sneak Preview of Trade Show/ 
 NTPDA Marketplace I  

Friday, January 19 
 Will attend “Coffee & Conversation” (breakfast served) 
 Will attend lunch in trade show area 
 Will attend Keynote “Mastering the 5 Skills for Effective Leadership” – Richard Flint 
 Will attend cocktails/dinner at Hotel  
 
COMPANY NAME:_______________________________________________________________ 

PAYMENT OPTIONS 
□ Check #______________ OR □ Credit Card – MasterCard, Visa, Discover and American Express accepted 
 Make payable to NTPDA We can call to process credit card payments.  Please provide the following:  

  Name to Call:________________________________________________ 

  Phone Number:______________________________________________ 

Return to NTPDA 
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34th Annual Conference & Trade Show 
January 17 – 20, 2018 

Omni Corpus Christi Hotel 
 

REGISTRATION FORM 
Register Early For the Best Deal! 

 $300 per person (thru 11/30) 
$375 per person (12/1 – 12/31) 
$450 per person (after 12/31) 

Prices above are for NTPDA Members 
Registration includes:  Early Arrival Party, trainings and keynote address, reception on Thursday, breakfast and lunch on 

Friday, refreshments, trade show and Marketplace events,  
dinner banquet on Friday night and Thursday & Saturday morning breakfast vouchers. 

----------------------------------------------------------------------------------------------------------------------------- --------------------------- 
 
Company_____________________________________  Contact Person___________________________ 
 
Mailing Address_______________________________________________________________________ 
 
City__________________________________________State__________Zip______________________ 
 
Please type or print a complete list of people attending.  Be sure to show the names as you want them to appear 
on the nametags. 
 
1._________________________________________ 6._____________________________________ 
 
2._________________________________________ 7._____________________________________ 
 
3._________________________________________ 8._____________________________________ 
 
4._________________________________________ 9._____________________________________ 
 
5._________________________________________ 10.____________________________________ 
 

**Travel arrangements and all room charges are to be handled by the individual.** 
 

RETURN THIS FORM ALONG WITH YOUR TALLY SHEET AND, IF APPLICABLE, YOUR DISPLAY APPLICATION. 
 
 

OFFICE: (877) 668-0900    FAX: (940) 668-1627    P.O. BOX 1181    GAINESVILLE, TEXAS  76241   Email: kim@ntpda.com  
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ONE DAY PASS* 
 

NTPDA ANNUAL CONFERENCE & Trade Show  
Corpus Christi, TX 

 

Only have a day to spare? 
Choose one out of the three conference days to attend 

Choose One 
      

     □Thursday  

     □Friday 
 

 
 

COST - $100 per person 
 
 

Register Now 
 
Name(s): 

1. _______________________________________________________________________ 

2. _______________________________________________________________________ 

3. _______________________________________________________________________ 

4. _______________________________________________________________________ 

5. _______________________________________________________________________ 

 
Company _____________________________________________________________________ 
 
Mailing Address ________________________________________________________________ 
 
City _______________________________________State __________Zip_________________ 
 
*One Day Pass available to Regular Members, Affiliate Members associated with a Regular Member, or  
  Associate Members having  representative(s) from their company who will only attend for one day.   
  (NOTE:  All Associate Members must have one 10 x 10 booth with representation during show hours.) 
  Please send in completed Tally Sheet with this One Day Pass Registration Form. 
 

 
 

Mail to:  P.O. Box 1181, Gainesville, TX  76241 OR 
Fax:  940-668-1627 OR 

Email to kim@ntpda.com 
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900 North Shoreline Boulevard 

Corpus Christi, TX  78401 
(361) 887-1600 

National Tractor Parts Dealer Association 
34th Annual Conference & Trade Show 

January 17 – 20, 2018 
 

ROOM RATE 
Room Rate: $129 Single, $139 Double, $149 Triple, $159 Quad Rate. Rates do not include 
applicable state and local taxes, fees and assessments, currently 15% and are subject to 
change without notice.  Check-in time is 3:00 p.m.  Check-out time is 12:00 noon.  Our group 
rate is valid from January 16 – January 20.  Rates will be available 3 days prior and 3 days after 
the event dates in the room block, subject to availability of guest rooms at the time of 
reservation.  An early departure fee in the amount equal to one night room and tax will apply if 
an attendee checks out prior to the confirmed checkout date.  Guests wishing to avoid an early 
departure fee should advise the Omni Corpus Christi Hotel at or before check-in of any change 
in planned length of stay.   

RESERVATIONS 
Phone Reservations – Please contact the Omni Reservations at 1-800-THE-OMNI and 
reference National Tractor Parts Dealer Association to get the special negotiated room rate. 

Online: Go to the National Tractor Parts Dealer Association reservation page. You can find 
page by going to the NTPDA website, select 2018 Convention, and then Hotel Information. 

The “cut-off date” for reserving rooms in the Room Block is  
Wednesday, December 27, 2017.  Reservation requests received after 5:00 p.m. local time at 
the Hotel on the cut-off date will be accepted based on guest room availability at the prevailing 
transient rates.  The group rate may not be available after the cut-off date.  At time of cut off, all 
unused rooms and suites will be automatically released for general sale.  

All reservations must be guaranteed by a valid major credit card, which will be supplied at the 
time of reservation.  Any guaranteed reservation not cancelled 72 hours prior to arrival will be 
subject to one night room and tax cancellation fee.   

PARKING 
The Hotel will offer discounted self-parking at $6 per day, based on availability.  

Complimentary shuttle service to and from the airport is available.  Contact the Omni at 361-
887-1600 upon arrival to the Corpus airport OR you can preschedule pick up by calling the hotel 
prior to your day of arrival with your flight information.   
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“I wondered why somebody didn’t DO something; then I
realized that I am somebody.”

PORT ARANSAS, TEXAS
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We also offer current Cat Cab Tops
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R
MAXIFORCE offers complete overhaul kits and spare parts

for: YANMAR® / JOHN DEERE® / CATERPILLAR®

PERKINS® / SHIBAURA® and MITSUBISHI® engines.

ISO 9001:2008 certified
www.MaxiForce.com  1-800-414-2095

THE AFFORDABLE SOLUTION FOR REBUILDING SMALL BORE DIESEL ENGINES

Take advantage and start rebuilding these medium-small bore diesel
and reap the benefits of a new profit center for your shop.

YOUR 

Midrange-Small

Diesel 

Specialists

�p��r
����l��m��

06EB_17MAXIFORCE.qxp  6/5/17  2:44 PM  Page 1
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TractorPartsASAP.com
877-530-4430
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Central Fuel Injection Service Co
 712-362-4200 • 1-800-548-9464

2403 Murray Rd • Estherville IA 51334
 1-800-548-9464  • www.centralfuel.com

www.dieselmuseum.org

Home to:

hours by appt.

Schroeter Diesel
Technology Museum

Your Classic
Diesel Expert!

Service/Repair and exchanges for:
•  Turbos
• Nozzles
•  Injection Pumps

1-800-234-3280 phone • 1-800-854-1373 fax • Prices do not include shipping & handling / Prices subject to change without notice

www. S t e i n e r T r a c t o r . c om

Now available! Hydraulic remote valves
Double acting hydraulic remote valve w/ lever(s), o-rings, hoses, hose bracket, and 
female couplers �ts Ford 600, 601, 700, 701, 800, 801, 900, 901 series, 1801, 2000, 2600, 
2610, 3000, 3600, 3610, 4000, 4600, 4610 series; Industrials: 230 - 545 
(Will not �t compact tractors)

 FDS3364   Single spool $213.75 ea  FDS3550   Double spool $495.00 ea

Hydraulic remote valve w/ lever(s), hoses, hose bracket, and couplers �ts Massey 
Ferguson 25, 35, F40, 50, 65, 85, 130, 135, 150,165, 175, 180, 230, 231, 235, 240, 245, 250, 
253, 255, 265, 270, 275, 282, 283, 290, 360, 362, 375, 383, 390, 398, 399; MF Industrials: 20, 
20C, 20D, 20F, 30, 30B, 30D, 30E, 31, 40, 40B, 40E, 50C, 50D, 50E, 202, 203, 204, 205, 302, 
304, 2135, 2200, 3165

 NEW! MFS3948   Single spool $249.99 ea  MFS3633   Double spool $298.00 ea

Prices are for qualified dealers.

FDS3364 FDS3550

MFS3948 MFS3633

Pray
for

Vegas
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THANK YOU ADVERTISERS!

A&I Products ..........................................Page 8

Abilene Machine ....................................Page 24

Allied Information Networks, Inc. ...........Page 19

Area Diesel Services, Inc. ........................Page 5

ASAP ....................................................Page 24

Cabela’s .................................................Page 3

Central Fuel Injection Service Co. ...........Page 25

Combine World .......................................Page 5

Diesel Specialties ....................................Page 6

Fawcett .................................................Page 11

Flint Hydraulics .....................................Page 20

Gratton Coulee Agri Parts Ltd ................Page 26

K&M Manufacturing ..............................Page 27

KMP .....................................................Page 28

Leaders ..................................................Page 6

Maxiforce ..............................................Page 22

Parts Express ..........................................Page 5

Plastics Unlimited, Inc. ..........................Page 20

Reliance ................................................Page 21

RF Engine ...............................................Page 7

Russells Tractor ....................................Page 23

Schaefer Enterprises .............................Page 23

Speer Cushion ......................................Page 23

Steiner Tractor.......................................Page 25

Tractor House/online Auctions ..............Page 26

Wengers ...............................................Page 23

LED 
Work Lights

KM 125 Uni Pro 
Bucket Seat

KM 1061 Uni Pro 
Seat & Suspension

Bobcat/JD Skid 
Steer Cushions

CIH/JD 
Buddy Seats

or Request a Copy Online at:

Call for your
FREE 2017 Catalog!

http://www.tractorseats.com/t-catalogrequest.aspx

.com
800-328-1752
sales@tractorseats.com

K&M Manufacturing | Renville, MN 56284
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